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from the desk
For many months now, the business community here 
has been under a pall of gloom. Despite analysts and 
government leaders assuring us that Qatar is better 
prepared than any other GCC country to weather the 
impact of sustained low oil prices, the sentiment has 
been one of measured caution. It would seem that the 
days of rampant optimism are gone. But if the Qatar 
Stock Exchange is any measure of how the private 
sector is coping, it gives us plenty to be hopeful about.
Qatari companies have amply demonstrated that they are built not only to survive, but 
also to thrive in a disruptive economic climate. Nimble readjustment of short-term goals, 
redirection of investment and strategic downsizing have proved not only beneficial, but 
also better suited to keep up with the new timetables needed for efficient diversification. 
It is on this note that we once again bring out our annual Qatar Today Top 10 that 
celebrates the top-performing companies on the bourse last year. We felt the need to re-
adjust our formulae to give a more pragmatic picture of the fortunes of companies in the 
turbulent months of 2015 and this has thrown up quite a few surprises – some top-ranking 
companies of previous years were conspicuous by their absence, some have defied all 
odds in steadily climbing the ranks, and a few others make their debut appearance on the 
list. Also this year, we continue the tradition of publicly acknowledging these companies 
on a grand stage through the Qatar Today Business Excellence Awards, where we also 
recognise stellar business leaders and private enterprises that caught our eye last year.

We also celebrated another milestone this month. The successful conclusion of the 
third edition of Qatar Today’s Green Programme for Schools, an initiative that we are 
particularly proud of and excited about. We congratulate the six schools that won various 
awards this year and we hope their accomplishments will inspire even more schools to 
participate in a meaningful way in the next edition. 

To build on all the positive feelings floating around, we invited several experts in their 
respective fields to tell us why sub-$50 oil will actually prove to be good for Qatar and 
its neighbours in the long run. Some of their perspectives were unique and insightful. 
We have also looked at how the region’s sovereign wealth funds are pivoting in order to 
continue growing their wealth. Will pragmatism finally trump prestige when it comes 
to future investments? The implications of the GCC Summit with US President Barack 
Obama, the future of fuel deregulation and the buoyant performance of Qatar’s maritime 
transportation sector are some of the other issues we are talking about this month. 

Happy reading... 

SINDHU NAIR
Managing Editor
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A
bout $100 billion of the Qatar 
Investment Authority’s stakes in 
companies such as Qatar Airways 
and Qatar National Bank S.A.Q 

will be placed into a new internal 
division named Qatar Investments. 
The fund is reportedly seeking to bring 
greater oversight by having a single 
person in charge. Ahmad Al Rumaihi, 
a former Qatari diplomat in the US, 
will head the unit. The Qatar Holding 
name, under which the country gained 
an international profile after investing 
in companies ranging from Glencore 
Plc to Barclays Plc, will now be replaced 
by the QIA name on international 
investments. The country isn’t 
planning to allocate any new money to 
the QIA this year or withdraw funds 
and has asked it to rely on asset sales or 
dividend income for new investments, 
according to anonymous sources.

QIA UNDERGOES 
OVERHAUL

affairs > local

A state visit to Qatar by Tunisian President Beji Caid 
Essebsi is expected to enhance cooperation in cross-
border investments.

BROTHERLY NATIONS

A handout picture made available 
by the Tunis Afrique Presse shows 
HH the Emir Sheikh Tamim 
bin Hamad Al Thani welcoming 

Tunisian President Beji Caid Essebsi 
to the country. The Tunisian head of 
state described relations between the 
two countries as ‘’eligible for progress”.  
During his stay, Essebsi held talks with 
several top-level government officials 
and business leaders and advanced talks 
pertaining to cooperation in various field, 
especially in the economic and investment 
sectors. The two sides also discussed the 
overall developments in the regional and 

international arenas, exchanged views 
about them and held consultations on a 
number of issues of common concern. 
Addressing journalists towards the end of 
his visit, Essebsi pointed out that Qatar 
was the largest Arab investor in Tunisia 
and the second international investor  
after France.

He also spoke about the  Tunisian 
community in Qatar which has quintupled 
during the last four years to reach about 
20,000. “I am pleased that the Qatari 
government has expressed satisfaction 
with the role being played by the Tunisian 
community in Qatar,” he said.

SYRIAN PEACE
TALKS CONTINUE

THE FOREIGN MINISTER
HE SHEIKH MOHAMMED 
BIN ABDULRAHMAN 
AL THANI ARRIVES TO 
ATTEND A MEETING 
ABOUT SYRIA AT THE 
FRENCH FOREIGN 
MINISTRY IN PARIS.

AFP PHOTO / PHILIPPE LOPEZ

Qatar’s sovereign wealth 
fund is undergoing its biggest 
overhaul since 2014, grouping 
$100 billion of investments 
in local companies into a new 
unit and abandoning the Qatar 
Holding name synonymous 
with its highest-profile deals, 
according to sources. 
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NEW ERA OF
CHINA-GCC RELATIONS

C
hinese President Xi Jinping 
has confirmed that his 
country would be fully 
prepared to exert joint efforts 

with Arab states to build the new 
economic belt and silk road with firm 
steps according to the consultation, 
partnership and sharing between 
the two sides to open wider and 
more comprehensive horizons for 
the Sino-Arab relations of strategic 
cooperation. The Chinese president 
explained in the speech, read on 
his behalf by Chinese Foreign 
Minister Wang Yi at the opening 
session of the 7th China-Arab 
States Cooperation Forum in Doha, 
that the Sino-Arab partnership  
initiative found a positive response 

from Arab states, confirming that he 
sensed enthusiasm from the Arab 
side for participation in building 
the belt and the road. 

During the forum China held an 
exhibition to introduce products 
tied to high-speed railways, 
navigation systems and nuclear 
power. Foreign Minister Wang 
Yi emphasized that railways and 
ports are key elements in China-
Arab relations. Meanwhile, China 
Railway Signal & Communication 
Corporation signed a memorandum 
with the Gulf Organization for 
Industrial Consulting to cooperate 
in the railway transportation sector, 
and develop the railway market in 
the Gulf and Arab states.

China’s Foreign Minister Wang Yi arrives to attend a ministerial
meeting of the 7th China-Arab States Cooperation Forum in Doha.

H
eld under the title “Stability and Prosperity for All”,  the 
Forum attracted presidents, international personalities, 
businessmen and academics who were among the 58 
experts who spoke on different issues like economy, 

energy, security and defence.
Several topics like “International and regional status quo 

and the means to meet the challenges”, “The Middle East: 
Towards more stability and prosperity”, “The Global Economy: 
where to?”, “Global security: Current reality and challenge”, 
“Gulf Security: Dialogue instead conflict” and “Achievement of 
the international agenda for sustainable development in light 
of the current situation of the global economy” were all on the 
agenda. Secretary-General of the United Nations Ban Ki-Moon 
delivered the keynote address at the opening of the forum. 

BAN KI-MOON SPEAKS
AT DOHA FORUM
HH the Emir Sheikh Tamim bin Hamad Al Thani 
patronises the opening of the 16th Doha 
Forum, which was organised by the  Ministry 
of Foreign Affairs in collaboration with local 
and international research and study centres.
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A
longside several Doha Film 
Institute-sponsored films 
showing at Cannes this year, 
DFI hosted emerging Qa-

tari filmmakers at the film festival, 
where they are participating in a se-
ries of targeted workshops, network-
ing events and industry meetings, 
to support them in advancing their 
filmmaking careers.

Q
atar Development Fund (QDF) announced the QatarLink Scholarship 
programme, worth one million Canadian Dollars, aimed at supporting 
Syrian refugees in Canada. QDF said in a statement that the initiative comes 
as part of Qatar’s pledge made during the Syria Donors Conference held in 

London in February to provide $100 million for Syrian refugees. The programme 
will help Syrian refugees residing in Canada to earn necessary skills that will pave 
the way for a secure and stable future for them and their families. The academic 
and training activities to be provided by the programme will play a key role in 
human development process for the Syrian refugees, the statement said.

DFI AT 
CANNES

SCHOLARSHIPS FOR
SYRIAN REFUGEES

At the World Stadium Congress 
held in Doha last month, over 
300 global experts in the 
fields of stadium operation, 
architecture, contracts, etc., 
gathered to discuss the future 
of sports. Al Rayyan Stadium 
also won an award at the event.

AL RAYYAN: 
STADIUM OF THE YEAR

T
he Supreme Committee for Delivery 
& Legacy (SCDL) was awarded the 
Stadium Design of the Year award for 
Al Rayyan Stadium at the 2016 World 

Stadium Congress in Doha. Abdulla Al Fe-
hani, Al Rayyan Stadium Project Manager 
at the SC, received the award announced by 
a judging panel that included Stadia Mag-
azine Editor Matt Ross and Tim Brouw, 
Stadium and Tournament Consultant. “It 
is an honour to receive this award on behalf 
of the Supreme Committee and a reconfir-
mation of our commitment to excellence in 
creating innovative designs which incorpo-
rate the culture, heritage and needs of the 
local community,” said Al Fehani after the 
award ceremony. At the event, held in part-
nership with the SCDL, over 300 experts 

that included federation directors, govern-
ment officials, renowned athletes and tour-
nament stakeholders, talked about issues of 
planning and delivering a diverse pipeline 
of national stadium projects, public private 
partnerships in stadiums, the fan of the fu-
ture and lessons from other countries like 
Brazil which is hosting two mega events 
in the space of two years. The keynote ad-
dress was delivered by Jurgen Muller, Head 
of Planning & Infrastructure and Head of 
2022 FIFA World Cup Qatar from FIFA. 
Subsequent breakout sessions included 
interactive roundtable discussions called 
“Locker Rooms” that focused on macro is-
sues ranging from stadium technology and 
modernity to more technical concepts like 
textile membranes, façades and legacy.

Qatari directors Amna Al Binali
and Jassim Al Rumaihi with
CEO Fatma Al Rumaihi and Artistic 
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Qatar turns
against Blatter?

VICTORY FOR LEKHWIYA

HH THE EMIR ATTENDED THE FINAL GAME OF THE EMIR CUP 
BETWEEN AL SADD AND LEKHWIYA AT JASSIM BIN HAMAD 
STADIUM. LEKHWIYA WON THE GAME 4-2 ON PENALTIES AFTER 
THE GAME HAD ENDED IN A 2-2 DRAW.

AFP PHOTO / KARIM JAAFAR

O
ne of the brightest prospects in Qatari football, Akram 
Afif, has expressed his delight at joining Spanish La 
Liga side Villarreal CF after helping Belgian outfit K.A.S 
Eupen win promotion to the top division, and said he 

believes more players have the potential to join European 
sides ahead of the 2022 FIFA World Cup on home soil. “It is 
a dream come true for me to be the first Qatari player in La 
Liga,” Afif was quoted as saying. “I hope I can be one of the best 
players in La Liga for Villarreal, and help Qatar in the World 
Cup and represent the players from the Aspire Academy.”

Qatari footballer 
joins La Liga team

THE IMPORT-EXPORT MATHS

The value of Qatar’s imports in the first quarter of 2016 was QR31.1 billion, showing an increase of QR1.8 
billion, or 6.1%, compared to imports of QR29.3 billion in the same quarter last year. The year-on-year 
increase in imports reflected an increase mainly in miscellaneous manufactured articles by QR1.8 billion; 
machinery and transport equipment by QR1 billion; and food and live animals by QR0.1 billion. A decline 
was recorded in crude materials (QR1 billion), and manufactured goods (QR0.4 billion)

ASIA 73.1%

OTHER AMERICAN CONTRIES 1.2%

OTHER EUROPEAN CONTRIES 0.6%

OCEANIA 0.8%

EUROPEAN UNION 11.4%

TOTAL EXPORTS BY
ECONOMIC ZONES, Q1 2016.

AFRICA (EXCEPT ARAB COUNTRIES) 1.1%

USA 1.3%

GCC 9.1%
OTHER ARAB COUNTRIES 1.5%

H
assan Al Thawadi, Secretary 
General of SCDL, speaking 
at the Chatham House policy 
institute in London, said that 

he believed that then-FIFA President 
Sepp Blatter had little regard for the 
assessment of the bid inspectors, given 
his unequivocal backing for the United 
States. Since being forced out of office 
last year, Blatter has been providing 
more detail about the most disputed 
vote in World Cup history, including 
claiming there was a “gentlemen’s 
agreement” for Russia’s turn to be 2018 
and for the tournament to return to 
the US in 2022. Although Russia was 
successful, Qatar beat the US 14-8 in the 
final round of voting six years ago.

“Blatter wanted the US to win – it’s 
just fascinating that nobody is raising 
any concerns about that and looking 
into that one to start off with,” Al 
Thawadi said. Pressed further about 
this, Al Thawadi said, “Blatter wanted 
the US to win...regardless of the merits 
of the bid, regardless of anything else.”
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 THE FUTURE OF
FUEL DEREGULATION
FACING ITS FIRST BUDGETARY DEFICIT IN 15 YEARS AND PRESSURES OVER ITS 
CREDIT RATINGS, QATAR APPEARS TO BE IN A COMBATIVE MOOD TO ENHANCE ITS 
ECONOMIC EFFICIENCY AND REVENUE STREAMS BY EMBARKING ON DEREGULATION 
OF DOMESTIC OIL PRICES, A MOVE THAT IS SEEN AS A DERIVATIVE OF THE NEW OIL 
ORDER WHERE WEAKER PRICES HAVE AUTOMATICALLY REDUCED THE SIZE OF THE 
IMPLICIT SUBSIDY ON FUEL.

BY ILAK GAN

affairs > local
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Domestic fuel price 
reform, which has always 
been a nagging political 
issue for many countries, 
has not come out of the 
blue in Qatar; sufficient 
hints on hard measures 

were dropped by HH the Emir Sheikh 
Tamim bin Hamad Al Thani in his address 
last year to the Council of Ministers (as 
reported by Qatar Today in December issue 
‘All eyes on the new budget’).

A single shot (of policy prescription) 
has found multiple targets of fiscal 
consolidation, diversification, higher 
export propensity, reduction of deadweight 
loss and encouragement of fuel-efficient 
vehicles and use of public transport but 
the move has also instilled fears among 
average households because of its direct 
and indirect effect on inflation, on which 
views differ among experts.

On the macroeconomic front, Qatar’s 
fuel subsidies are the lowest in the GCC 
at less than 1% of non-oil GDP in 2015, 
and therefore its deregulation may not 
exponentially enhance the growth in an 
economy that is otherwise billed as the 
richest in the world in terms of per capita 
GDP but certainly it will complement the 
diversification and fiscal consolidation 
measures, which have indeed started 
reflecting in measurable terms in the 
country’s key financial metrics.

A recent report from the International 
Monetary Fund (IMF), which has time and 
again asked the GCC countries to address 
the pressing issue of subsidy removal in the 
wake of a weak government exchequer, had 
said the UAE could save about $500 million 
in 2015 through deregulation of fuel prices. 

However, Afa Boran, Head of Asset 
Management at Amwal, is reportedly of 
the view that the subsidy removal is not 
very material to the budget. Although 
dismantling of subsidies is a joint decision 

of all the GCC countries, Doha Bank Group 
Chief Executive Officer Dr Raghavan 
Seetharaman opined that it has to be seen 
from an angle of revenue options as part 
of diversification measures. In a recent 
research note, Edison Investment Research 
said infrastructure spending in Qatar over 
the next few years is generally anticipated 
to be around $200 billion ahead of the 2022 
FIFA World Cup, in line with the Qatar 
National Vision 2030, which focuses on 
transforming the Qatari economy away 
from its dependence on hydrocarbon 
production; non-hydrocarbon nominal 
GDP increased from 41% of total GDP in 
2011 to 62.6% at the end of 2015.

Purely from a theoretical view, the 
deadweight loss due to a subsidy is akin 
to economic inefficiency and economists’ 
view that subsidies distort the allocation of 
resources, a fact that policymakers are now 
increasingly becoming aware of in the GCC, 
where the short to medium-term impact 
of deregulation appears to be muted in the 
current low price environment. “Given 
that fuel subsidies create a deadweight 
loss because low fuel prices lead to higher 
consumption at the expense of lower 
exports, the removal of the fuel subsidy 
is positive for the economy,” according to 
Giyas Gokkent, Institute of International 
Finance Senior Economist.

The implicit cost of low energy prices in 
the GCC, in terms of foregone revenue, is 
estimated to be around 5% of GDP (about 
8% of non-oil GDP) this year, the IMF had 
said, highlighting that the average gasoline 
and diesel prices in the GCC, except the UAE, 
are about 40-90% below pre-tax prices in 
the US, respectively. Thus, recognising the 
need for strengthening its fiscal prudence 
as part of efforts to ensure sustainable 
development for the progeny, Qatar, toeing 
the lines of other Gulf countries such as 
the UAE and Oman, diligently undertook 
subsidy reforms, starting with the domestic 
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fuel segment, where prices were rather 
fixed by the government.

Breaking away from tradition, a 
committee, with members drawn from 
several government agencies, will now 
study and review prices of petrol and 
diesel on a monthly basis and make 
recommendations with proposed prices 
based on a price formula that factors in 
changes in the prices of petroleum products 
on the global market, and operational costs 
related to the production and distribution 
of fuel in the local market, as well as fuel 
prices in the countries of the region. The 
new mechanism aims at “raising the 
efficiency of energy use in the state and 
at increasing consumer awareness”, said 
Mishal Al Thani, chairman of a commission 
to study fuel prices, said putting up a 
strong defence to the sovereign decision to 
dismantle subsidies. 

Although the overhaul of the domestic 
market will see future prices determined by 
global and regional factors as well as costs 
linked to fuel production and distribution, 
this would not “necessarily” mean 
higher prices for consumers, he assured. 
Domestic petrol and diesel prices have 
long been heavily subsidized by the Qatari 
government and the latest move came at a 
time when Qatar saw its revenues plunge 
after world energy prices nosedived, which 
has also led to renegotiations in the long-
term contracts signed by some of the Asian 
gas consumers. Super (97) currently costs 
QR1.30/litre – up 30% from its previous 
price of QR1/litre – while the price of 
Premium (90) has gone up 35% from 
QR0.85/liter to QR1.15. Gold petrol rose to 
QR1.25 a liter. Qatar had raised the pump 
prices of gasoline by 25% and of diesel by 
30% in January 2011. Diesel prices were 
again raised in May 2014, by 50%. Water 
and electricity prices were raised and tiered 
according to consumption in October 2015.

Nevertheless, Deutsche Bank had said 
in its research note that Qatar may choose 
to stand on the sidelines, at least for the 
time being, given its comfortable fiscal 
and economic position. The views differed 
on the effect of deregulation of oil prices 

on consumer price index (CPI) inflation, 
which as per the latest reports shows a 
year-on-year increase of 3.3% in March 
with one school of thought holding that it 
may have a “one-off” impact, while others 
held that it would have a negligible effect. 
“With the transport category accounting 
for 14.6% of the CPI in Qatar, there will be 
a modest one-off direct impact on inflation 
and there will be some indirect impact as 
a result of pass through to other sectors,” 
Gokkent opined, even as Seetharaman 
held that it would not have a significant 
impact on inflation. In a perfect world of 
information symmetry, where the actual 
marginal cost of production is known, 
the removal of subsidy may help achieve 
equilibrium between demand and supply 
but the reality lies elsewhere, given that the 
Gulf producers’ cost ranges between $5 and 
$16 a barrel.

Considering that the expense towards 
petrol accounts for a very miniscule share 
of households’ average income, the fuel 
subsidy cut may not impinge on their 
purse but their fears are directed more 
at progressive reduction in subsidies in 
other sectors that are vital. Another sector 
reportedly in line for a subsidy cut is Qatar’s 
utilities. In a recent report, international 
credit rating agency Moody’s had suggested 
Qatar should increase the electricity 
tariff by 81% and 40% for residential and 
commercial connections, respectively, to 
reflect the actual cost per kilowatt hour 
(kWh). In Qatar, the average tariffs for the 
residential and commercial connections 
are 2.3 cents per kWh and 3 cents per kWh, 
respectively, while the cost is 4.2 cents per 
kWh, it had said.

Apprehensions are that average 
households, especially among the expatriate 
community, may have to meander along 
a rough road through the progressive 
reduction of all forms of subsidies, which 
might have a marginal impact item-wise 
on the CPI basket, but on a consolidated 
basis it could see lower disposable income, 
implying lower aggregate demand in an 
economy which is already on a slowdown 
due to falling oil prices 

affairs > local

QATAR HAD RAISED THE 
PUMP PRICES OF GASOLINE 

BY 25% AND OF DIESEL 
BY 30% IN JANUARY 

2011. DIESEL PRICES 
WERE AGAIN RAISED 

IN MAY 2014, BY 50%. 
WATER AND ELECTRICITY 

PRICES WERE RAISED 
AND TIERED ACCORDING 

TO CONSUMPTION IN 
OCTOBER 2015.
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business > oil&gas
SAUDI POWER TREMOR
As the country grapples with weak oil prices, Saudi 
Arabia dismissed its long-serving oil minister Ali Al 
Naimi on May 7, marking the departure of one of the 
industry’s most powerful figures.

A
l Naimi, who had been the Kingdom’s oil minister since 1995, has 
been a strong voice against lowering Saudi Arabia’s production 
when prices fall, a move away from its past tactics. He moved the 
Organization of the Petroleum Exporting Countries (OPEC) to 

keep pumping oil at a rapid clip despite a global supply glut, a decision 
that has weighed on crude oil markets and depressed prices. 

He will be succeeded by Khalid Al Falih, chairman of state oil company 
Saudi Arabian Oil Co., better known as Saudi Aramco. It comes less than 
two weeks after Saudi Arabia unveiled an ambitious economic reform 
programme aimed at reducing the Kingdom’s dependence on oil revenue.

S
hell has unveiled a concept city 
car which, if it were ever to go 
into production, could deliver 
material reductions in energy use 

in the road transport sector. The three-
seater car is tangible proof of energy 
efficiency improvements that can be 
achieved by using cutting-edge technology 
available today through a process of 
“co-engineering” whereby the vehicle’s 
body, engine design and lubricants are 
all created together. Independent testing 
and a rigorous life-cycle study show that 
Shell’s Concept Car would deliver a 34% 
reduction in primary energy use over its 

entire life cycle when compared to a typical 
city car available in the UK. It would use 
around half the energy required to build 
and run than a typical small family car and 
69% less than that of a typical sports utility 
vehicle available in the UK.

THE SHELL 
CONCEPT CAR

The move was announced by Patrick Pouyanné, the French energy 
group’s chairman and CEO, during a press conference in Doha 
last month. “We have learnt recently that Qatar Petroleum (QP) is 
establishing a new company in partnership with Qatar Electricity 
and Water Company (QEWC), the main producer of utilities in 
Qatar, in order to develop some solar farms in the country,” 
Pouyanné said.

He added, “We have established solar business in Abu Dhabi, and 
would be pleased to do so in Qatar as well. We discussed with 
officials concerned and intend to study it seriously to establish a 
joint venture between SunPower and the new company.”

TOTAL INVESTS IN SOLAR
Global energy giant Total has announced 
its plans to invest in Qatar’s emerging 
solar energy sector by establishing 
partnership with local companies.

QATAR-INDIA LNG DEAL REVISION

THE REVISION IN THE LNG 
AGREEMENT WITH QATAR HAS 
HELPED BRING DOWN THE PRICE 
OF IMPORTING NATURAL GAS TO 
LESS THAN $5 (QR18.2) PER MILLION 
BRITISH THERMAL UNITS (MMBTU) 
FROM $12 (QR43.7), INDIA’S OIL 
MINISTER DHARMENDRA PRADHAN 
SAID LAST MONTH. IN LATE 
DECEMBER 2015, INDIA GOT QATAR 
TO AGREE TO SLASHING ITS GAS 
PRICE BY HALF TO MATCH A SLUMP 
IN GLOBAL ENERGY RATES, HELPING 
INDIA SAVE BILLIONS OF DOLLARS, 
AS WELL AS GET A WAIVER OF 
THE $1.81 BILLION (QR6.6 BILLION) 
PENALTY FOR BUYING 38% LOWER 
THAN AGREED QUANTITIES OF GAS.

Saudi Arabia’s new oil minister Khalid Al Falih
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business > bank notes
“There is an imminent threat of more data leaks 
from the hacker group behind the QNB breach.”

MOHAMMAD AMIN HASBINI
Senior Security Researcher, Kaspersky Lab - Middle East, Turkey and Africa.

S
tressing on Qatar International 
Islamic Bank’s (QIIB) high-quality 
financing portfolio, among other 
credentials, Moody’s affirmed 

QIIB’s rating at ‘A2’ with a ‘stable’ 
outlook this month. Being among 
the oldest Islamic banks in Qatar and 
providing outstanding services in retail 
banking went in the bank’s favour. The 
bank also has high- quality assets that 
exceed $11 billion (QR40 billion), along 
with strong capital and profitability, and 
maintains good liquidity.

“We are pleased to maintain strong 
indicators despite the latest economic 
developments that are related to oil 
prices and global market prices. This 
proves that the Qatari economy is strong 
and has all the fundamentals that can 
help it achieve more success. We at QIIB 
are part of this success and we rely on our 
position in the county’s strong economy 
as well as on the growth factors available 
therein,” said Sheikh Khalid bin Thani 
bin Abdullah Al Thani, Chairman and 
Managing Director, QIIB. 

“W
e are taking every measure to protect the privacy of our customers and 
have engaged an external third-party expert to review all our systems 
to ensure no vulnerabilities exist,” the bank said in a statement, adding 
that all the customers’ accounts were safe. 

While acknowledging that some of the data released may be accurate the bank also 
said that the leaked information contained a mixture of data from the attack as well 
as other non-QNB sources, such as personal data from social media channels. 

QNB further said that the breach only involved a portion of Qatar-based customers. 
The bank, however, did not say anything about the identity of the hackers.

T
he bank sold QR500 million of 
three-month bills at a yield of 1.38%, 
receiving QR975 million of bids. 
Three-month bills were sold at 

1.31% during April’s auctions. According to 
bankers, the May auction roughly coincided 
with the maturation of QR1.5 billion.

Earlier, QCB had invited banks to bid 
for T-Bills worth QR2 billion. It cancelled 
monthly sales of T-Bills between January 
and March because of tightening liquidity 
in the banking system caused by low oil 
prices. Liquidity seems to have recovered 
to a certain extent since then.

ACCOUNTS SAFE DESPITE 
DATA BREACH: QNB
Following a major security breach which led to the leak of 
personal data of thousands of its customers, Qatar National 
Bank (QNB) said that it had taken adequate measures to 
safeguard against financial loss.

T-BILLS WORTH QR1.5 
BILLION SOLD BY QCB
Qatar Central Bank (QCB) 
said that it sold QR1.5 billion 
of Treasury bills in a monthly 
auction. The move led to 
a rise in yields from last 
month’s sale.

MOODY’S AFFIRMS QIIB RATING
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“Easy access to amenities is encouraging more and more 

people to move to towns and villages outside Doha.”
OSAN GHADDAF

Marketing Manager, Al Bandary Real Estate.

T
he exhibition was inaugurated by 
HE Sheikh Abdullah bin Nasser bin 
Khalifa Al Thani, the Prime Minister 
and Minister of Interior for the State 

of Qatar. The four-day event witnessed the 
participation of 37 countries. 

“Project Qatar is once again this 
year proving its role as Qatar’s leading 
construction exhibition by bringing 
together a large number of local, regional 
and international decision makers and 
industry professionals,” said Albert Aoun,  

chairman of IFP Group.
Covering 30,000 sqm of exhibition space, 

Project Qatar 2016 stretched across five 
vast, pillar-free halls as well as an outside 
area for heavy machinery.

In order to enhance the experience 
during and after the show, the participants 
were provided with an advanced mobile 
application which included all features 
of the show, including the floor plan, the 
exhibitors’ and sponsors’ list, as well as the 
visitors’ registration form.

PROJECT QATAR RETURNS  
FOR 13TH EDITION

The Doha Exhibition 
and Convention Center 

was the scene for 
Project Qatar 2016 

– the construction, 
technology and building 

materials exhibition  – 
from May 9 to 12. 

B
y announcing an investment of 
QR10 million in Qatar last month, 
Sloanes Real Estate Brokers 
further signalled its expansion 

plans in the Middle East. It will be 
the third office in the region for the 
UAE-based firm which deals in luxury 
properties. Earlier this year, Sloanes 
also expanded in Jeddah, Saudi Arabia. 
The highlight of the Qatar venture: 
the company’s operations will be led 
by real estate professionals having a 
collective experience of more than 100 
years, according to Dan Strutt, General 
Manager for Sloanes Qatar.

SLOANES REAL 
ESTATE’S QATAR 
EXPANSION

BARWA PLANS RESIDENTIAL UNITS 
Over 12,000 housing units, a motor city, and complementary 
commercial and retail spaces will be the focus of Barwa Real 
Estate Group over the next five years.

T
he company said that it would 
invest over QR15 billion in a phased 
manner. The projects related to 
residential construction would be 

aimed at addressing the growing demand 
for affordable accommodation across the 
country.  “We are going to sign agreements 
with Manateq (Economic Zones 
Company) within two weeks to develop a 
warehousing complex spread over 250,000 
square metres along with all the support 
services, ancillary buildings and other 

complementary infrastructure,” said 
Salman bin Mohammed Al Muhannadi, 
CEO, Barwa, during a press conference 
earlier this month. Al Muhannadi also said 
that the sequence of projects this year was 
quite heavy and that most of them would 
be related to housing facilities. “Manateq 
will be followed by the implementation of 
Motor City (Madinat Almowatir), Dara-A 
(residential project in Lusail City), Barwa 
Village expansion, and Barwa Al Doha 
projects,” added Al Muhannadi.
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BETTER THAN PARIS

A woman walks along 
a small alley in the 
northwestern Moroccan 
city of Chefchaouen, in the 
Rif mountains. According 
to the latest list of the 50 
world’s most beautiful cities 
released by Condé Nast 
Traveler, Chefchaouen ranks 
sixth among the top ten 
most beautiful cities.

AFP / FADEL SENNA



22 > QATAR TODAY > JUNE 2016

energy > viewpoint

The Silk Road is back, in a new 
avatar. China is by far the 
refining behemoth along the 
New Silk Road, closely followed 
by a highly competitive India 

and an increasingly well-equipped Gulf.  
The vast majority of the 7.1 million barrels 
a day (b/d) of new distillation capacity 
expected in 2015-2020 will be coming from 
the Middle East, China and the wider Asia-
Pacific, according to OPEC’s 2015 World Oil 
Outlook. 

China’s refining capacity is expected to 
reach 14.4 million b/d this year, rising by 
1.3% on last year, thanks to ‘teapot’ refiners 
in China’s eastern provinces. A wave of 
excess refined products – notably diesel, 
kerosene and gasoline – is piling pressure 
on Asian refining margins, especially since 
the second half of 2015. China is now 

allowed to export 1.8 million b/d of diesel – 
double the 2015 figure. China’s influence on 
exports could deepen if domestic demand 
weakens and storage becomes limited, 
enabling Beijing to offer highly competitive 
pricing and rival exports from the Gulf and 
India, for example. 

Meanwhile, India is competing to climb 
the chain of power along the New Silk 
Road and aims at becoming a refining 
superpower by 2025 – sharpening the 
country’s competitive edge on the global 
energy stage.  India’s state-owned refiners 
are taking advantage of oil prices at sub 
$40 per barrel as they negotiate purchase 
deals with OPEC members for the first 
time.  Talks are still underway between Gulf 
producers – notably Saudi Arabia, Kuwait 
and the UAE – with Bharat Petroleum, 
Hindustan Petroleum, Indian Oil and 

THE MIGHT OF OIL 
REFINERS STRETCHING 
FROM BEIJING TO 
LAGOS IS GAINING 
INFLUENCE, ESPECIALLY 
AS EUROPEAN SUPPLIERS 
FADE AFTER MORE THAN A 
CENTURY OF DOMINANCE. 

THE NEW 
SILK ROAD
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Group Director
Gulf Petrochem Group

Mangalore Refinery and Petrochemicals, 
which collectively represent 60% of India’s 
4.6 million b/d capacity. 

Ramping up refining supply in the Gulf, 
which sits in the heart of the New Silk 
Road, is increasingly front and centre of 
countries’ oil playbook and investment 
strategies. Traders at refining companies 
are fixing their attention on locking in Asian 
and European clients, while appetite for 
East African opportunities is also growing. 

Gulf refiners are widening their meet-
and-greet efforts in Europe as Russia 
meanwhile – historically Europe’s 
dominant supplier – tries to elbow its way 
into Asia. European sales are a growing 
portion of OPEC members Saudi Arabia 
and Iraq’s portfolio – Poland and Sweden 
are on the hit list – as well as Kuwait, which 
already has the Q8 marketing and retail arm 
in Europe. 

Kuwait’s refining supply will be 
supported by state-owned oil firm KPC’s 
downstream subsidiary KNPC’s new $15 
billion Al Zour refinery on the outskirts 
of Kuwait City. The 615,000 b/d facility 
is set to be one of the largest in the region 
when it starts up in late-2019 and will 
boost Kuwait’s marketing efforts abroad. 
In Asia, KPC is deepening Kuwait’s refining 
footprint in Vietnam, China and Indonesia 
through joint ventures with the countries’ 
state-owned energy firms. For example, 
KPC’s downstream foreign arm KPI is 
heavily involved in the $9 billion Nghi Son 
petrochemical complex project in northern 
central Vietnam, with around 200,000 
b/d of Kuwaiti crude exports expected to 
supply the project when it comes online in 
mid-2017.  

On a wider note, the number of refining 
joint ventures and mergers and acquisitions 

(M&A) activity along the New Silk Road are 
expected to increase, as operators feeling 
pinched by the 12-year low oil price seek 
out financial buffers with new and better-
endowed partners. 

Oman is pushing ahead with a 230,000 
b/d refinery at Duqm along its central-
eastern Arabian Sea coastline. While the 
$6 billion refinery is not particularly large 
when compared to others in the region – 
the UAE’s 922,000 b/d Ruwais refinery, 
or Kuwait’s 615,000 Al Zour refinery, for 
example – it could evolve into geostrategic 
gold when completed in the third quarter 
of 2020.  

Another major player, Iran, could join 
the more established refiners along the 
New Silk Road after sanctions were lifted 
in January. Tehran has revealed plans 
to buy or invest in foreign refineries in 
Europe, Asia and Latin America, as well 
as ramp up its domestic production. The 
country’s refining infrastructure was well 
maintained during the sanctions, but 
Tehran needs a hefty cash injection to reach 
its downstream ambitions – more than $10 
billion between 2016-2020. 

Investors based in the Middle East are 
increasingly eyeing the significant refining 
opportunities along Africa’s east coast, 
with Dar es Salaam and Nairobi heralded 
as emerging hot spots. Africa’s annual 
appetite for gasoil and gasoline is expected 
to climb by as much as 8%, while demand 
for liquefied petroleum gas (LPG) has hit 
double digits. Refining activity will increase 
as East Africa quickly reacts to satisfy the 
demand of its thriving middle class. With a 
continent-crossing array of new clients, the 
collective influence of emerging refiners 
along the New Silk Road could herald the 
world’s new refining juggernaut 

ABOUT THE AUTHOR

Manan Goel, Gulf Petrochem’s 
Group Director, heads the 
company’s Refinery and 
Marketing division. Associated 
with the Group, Manan has 
been instrumental in setting 
up the Bitumen Processing and 
WFE Plant. He is also taking 
the leadership of the terminal 
expansion plant in India.
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SMOOTH SAILING
This year Milaha took delivery of a new lift boat, the biggest 
owned by a Qatari company, which will be deployed 
offshore, particularly in support of field maintenance efforts.

QATAR’S MARITIME TRANSPORT SECTOR HAS TAKEN ADVANTAGE OF THE 
COUNTRY’S INFRASTRUCTURE BOOM AND ECONOMIC DIVERSIFICATION 
PLANS TO WEATHER A SLOWDOWN IN GLOBAL SHIPPING.

Last year the global shipping 
industry, particularly the dry 
bulk segment, was adversely 
affected by declining Chinese 
imports of coal and other raw 
materials.  This contraction, 

combined with the supply of new vessels 
coming onto the market, saw the Baltic Dry 
Index reach an all-time low of 498 points 
in November. For most of last year, the 
revenues of the majority of dry bulk vessels 
did not exceed their operating expenses, 
forcing many companies to pull ships from 
active service. This resulted in an increase 
in scrapping during the first half of 2015, 
according to international shipping 
association BIMCO. The container 
segment also saw a decline on the back 
of slowing global economic growth and 
oversupply. Indeed, container supply in 
twenty-foot equivalent units (TEUs) rose 
by an estimated 8% in 2015 – a four-year 
high – while demand-side growth reached 
the lowest level in three years.

Conversely, although lower energy 
prices have adversely affected the offshore 
servicing segment, the oil tanker market has 
benefitted greatly from falling hydrocarbon 
prices. Strong refinery margins have 
kept demand for these vessels high, with 
countries around the world racing to fill 
their storage facilities while low prices 
prevail. Tankers have also been pressed 
into service as floating storage platforms 
in places where onshore tank farms have 
reached capacity. As of November last year, 
some 100 million barrels of crude oil and 
heavy fuels were being kept at sea.

Given these changing dynamics, the 
fortunes of shipping companies have 
become intimately tied to their fleet’s 
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composition, to the benefit of Qatar’s 
shipping companies.

Fleet diversification as a key advantage
Diversification has been the key to success 
for Qatar-based maritime and logistics 
company, Milaha, which operates a fleet of 
10 container vessels, five product and crude 
tankers, two liquefied natural gas carriers, 
two ammonia/liquefied petroleum gas 
carriers, almost 40 offshore service vessels, 
a Supramax bulk vessel and over 20 harbour 
craft. Lower oil and gas prices have seen 
a decline in demand for offshore service 
vessels, though there has been an uptick 
in demand for crude carriers and product 
tankers, according to Abdulrahman Essa 
Al Mannai, president and CEO of Milaha. 
“Commercial shipping is driven primarily 
by economic activity in non-energy sectors, 
which remains strong and is supported by 
government spending on infrastructure 
projects,” Al Mannai told OBG. “Qatar’s 
economic diversification away from oil and 
gas has acted as a natural hedge.”

Despite cutting back on new 
infrastructure spending in recent months, 
the government’s commitment to maintain 
existing projects by running a deficit 
provides a continued source of demand for 
imported materials.  As a result, Milaha’s 
maritime and logistics segment reported 
a 26% increase in operating revenues last 
year to QR1.17 billion ($321.5 million), 
while net profits rose by 133% to QR279.5 
million ($76. 8 million), demonstrating the 
benefits of a diversified fleet.

Rising demand for high-quality storage
With Qatar’s boom in infrastructure 
requiring highly integrated supply chains 

to handle the increased import volumes, 
companies have been investing in 
temperature-controlled, environmentally 
friendly warehousing to satisfy demand for 
more modern storage facilities.

Gulf Warehousing Company (GWC) is 
another major player in Qatar’s transport 
and logistics sector, with over 2 million 
sq metres of warehousing, distribution 
centres, and open and container yards.

“Warehousing has become a major profit 
centre, and GWC continues to bid on and 
enter into new logistics projects, such as 
our Bu Sulba Warehousing Park, a self-con-
tained facility on 517,376 sq metres, with 194 
warehouses expected to be operational by 
the first quarter of 2017,” Sheikh Abdullah 
bin Fahad bin Jassem bin Jabor Al Thani, 
Chairman of GWC, told OBG. “This is in ad-
dition to expanding our present assets, in-
cluding the Ras Laffan Industrial City site 
and the Logistics Village Qatar Phase 5 ex-
pansion.” Last year the company reported a 
20% increase in operating revenues, which 
totalled QR787.9 million ($216.5 million), 
and a 32% jump in net profits to QR185.2 
million ($50.9 million).

Companies that can provide an 
integrated supply chain – bringing a 
diversified marine portfolio together with 
efficient and modern onshore facilities – 
are well placed to profit from the continued 
pace of construction in Qatar, helping to 
hedge against the negative impacts of lower 
energy prices in international shipping. 
The year ahead will likely see this trend 
continue, as Qatar pushes forward with its 
current infrastructure and diversification 
projects, signifying busy times ahead 
for Doha Port and the soon-to-be fully 
operational Hamad Port 

Looking ahead, fleet 
composition and 
integrated supply 
chains will be key to 
the continued growth 
of Qatar’s shipping and 
logistics companies.
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REBEL PRESIDENT

A man walks past newspapers 
reporting on the Philippines 
presidential frontrunner and 
Davao City mayor Rodrigo 
Duterte the morning after the 
election in Manila on May 10. 
Anti-establishment firebrand 
Duterte stormed to a huge win 
in the Philippine presidential 
elections, after an incendiary 
campaign dominated by his 
profanity-laced vows to kill 
criminals.

AFP / MOHD RASFAN
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Though 2015 was just the beginning of the tough few years that 
Qatari companies can expect as the re-adjustment phase continues, 
the performance of some of the companies is encouraging. Through 
strategic investments and forward-thinking initiatives, many of the 

companies that have appeared on this year’s QT Top 10 list have shown 
that resilience is a trait that is second nature to Qatari corporations.

QATAR TODAY TOP 10
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W
e all knew this day would come. But that 
it would come so soon and in such a 
dramatic fashion has taken everyone by 
surprise. The impact of low oil prices was 
felt across the board, particularly hitting 
the industrial sector the hardest. The 
overall profitability of many companies 
was affected – the net profitability of all 

the 42 listed companies declined by 3.65% in 2015 and the cumulative net profit 
amounted to QR43.94 billion.

QSE 2015: AT A GLANCE
“Four primary factors impacted the stock markets globally in 2015,” says Robin 
Butteriss, Head of Financial Advisory Services at Deloitte & Touche Qatar, the 
Validation Partners for the Qatar Today Top 10. “A further and unexpected 
decline in commodity prices; continued strengthening of the US dollar; softer 
than expected economic growth for both developed and emerging economies; 
and a currency devaluation in China. The second wave in the drop in crude 
oil prices began in mid-2015 adversely impacting energy and related stocks; 
bond yields jumped as investors demanded more return for the risks they take, 
while central bankers internationally kept their monetary policy loose as lower 
oil prices depressed inflation figures. Overall, during 2015 the international 
benchmark indices such as DJIA, S&P 500 and FTSE (all shares) largely ended 
flat whilst the Qatar Stock Exchange index fell by around 12%, reflecting the 
relatively high dependency on hydrocarbons,” he says. 

Of the seven sectors, only insurance companies were able to better their 
prospects on the bourse. Industrials had a tough time; the cumulative profit of 
the nine companies in this sector plummetted by 24.15% to QR9.85 billion. The 
year before, the sector had posted a modest growth of 4.49% which was all but 
wiped out in 2015. Despite this the sector contributed 22% to the overall net 
profitability of the listed companies last year. However, the insurance sector, 
which has five listed companies, reported a 2.75% increase in cumulative net 
profit to QR2.21 billion in 2015 compared to a huge 30.47% plunge a year ago. 

Meanwhile, the financial services sector, which has 12 listed constituents, 
reported a 2.96% rise in cumulative net profit to QR20.04 billion compared to 
an 11.85% growth in the previous year. The sector’s share was 46% in the overall 
net profitability. The telecom sector bettered its position as the cumulative net 
profit decline was contained at a mere 0.75% to QR2.12 billion against a 17.23% 
decline in 2014. However, the sector index suffered the most, plummeting by 
33.6% in 2015 compared to a 2.19% rise in 2014.

QATAR TODAY TOP 10

Gulf International Services
Consumer Services

Barwa Real Estate Co. 
Consumer Services

Masraf Al Rayan 
Financial Services

Medicare Group 
Healthcare

Qatar Islamic Insurance Co. 
Financial Services

Qatar Islamic Bank 
Financial Services

Qatar National Bank 
Financial Services

Islamic Holding Group 
Financial Services

Qatar Gas Transport Co. Limited (Nakilat) 
Industrial

Qatar Electricity & Water Co. 
Utilities
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Price Growth 20%, Dividend Yield 20%, Liquidity 
20%, Return on Equity 15%, Net Margin 15% and Total 
Revenue Growth 10%.

Weighted Average Criteria:

2015 2014
Price Growth 20% 20%

Dividenend Yield 20% 20%

Net Profit Growth n/a 10%

Total Revenue Growth 10% 10%

Liquidity 20% 20%

ROE 15% 10%

ROA n/a 10%

Net margin 15% n/a

Methodology 3 years weighted 
average, 65% to 2015; 
25% to 2014 and 10% 
to 2013

5 years average equal 
weights

Focus Focus on current 
performance, investor's 
perspective

Equal emphasis/weightage 
to performance of last 5 
years

NEW GAME, NEW RULES

Source:
Audited Financial Statements for the past 
three years (2013-2015), Qatar Exchange. 
The rankings are based on published 
financial information (sourced from Capital 
IQ and Qatar Stock Exchange). Neither Qatar 
Today, nor its validation partner Deloitte & 
Touche, can be held liable for any errors or 
omissions appearing in the report. This does 
not constitute an offer or recommendation to 
invest in any of the listed securities.

The numerical accuracy of the calculations have been 
verified by Deloitte.
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The real estate segment saw its net profit slow down 

considerably while the consumer goods sector witnessed a 
4.66% jump in cumulative net profit. The transport sector 
recorded an 8.59% expansion in cumulative net profit 
against a 17% rise in 2014.

Clearly, it is not all gloom. There is some positivity. We are 
seeing an absolute increased level of activity in the equity 
capital markets and the QSE, QFMA and the government 
are pushing hard for more private and family-owned 
companies to list on the Exchange in order to make it more 
robust and vibrant. This year we have the first listing by a 
private entity in six years, that of Qatar First Bank, which 
is expected to bring a lot of encouragement to other listing 
participants (Mesaieed Petrochemical Holding Company 
being the only other listing in that period). “There is a 
diversified list of companies currently in the queue for 
listing and we certainly expect to see other listings in the 
remainder of 2016 and 2017,” says Butteriss 

The venture market is also something to look forward to. 
With the current push on SMEs, finally getting this slow-
on-the-uptake market off the ground would provide an 
additional funding pool for young and aspiring businesses. 
“The venture market is designed within a less stringent 
framework of requirements than those applicable to 
companies listed on the main market. It will provide a 
profile to private and family-owned SME businesses, allow 
them to list and raise capital, bring better governance 
practices and provide an opportunity to the investors to 
directly participate in Qatar’s new and emerging areas 
of the economy,” she added. Additionally, the Subsidy 
Programme sponsored by Qatar Development Bank is 
available to assist potential SMEs to list their businesses on 
the Venture Market, according to the Deloitte team. “Qatar 
Stock Exchange along with Qatar Development Bank is 
working closely with the subject candidates and their 
listing advisors to launch the exchange,” Saumya Krishna, 
Assistant Director, Deloitte & Touche Qatar, points out. 
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TOP 10: SHARE PRICE GROWTH

Medicare Group

Qatar Electricity & 
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Co. for Medical 
Devices

Gulf Warehousing 
Co.

Islamic Holding 
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Al Meera 
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Qatari Investors 
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Qatar Gas 
Transport Co. 
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Gulf International 
Services
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Share Price Growth = Weighted Average Growth of Share 
Closing Price over the 2012-2015 period.Robin Butteriss

Head, Financial Advisory Services
Deloitte & Touche Qatar
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TOP 10: DIVIDEND YIELD TOP 10: LIQUIDITY

Doha Bank

National Leasing 
Holding Co.

Industries Qatar 

Qatar International 
Islamic Bank

Salam International 
Investment Limited

Gulf International 
Services

The Commercial 
Bank of Qatar 

Mannai 
Corporation

Qatar Islamic 
Insurance Co.

Qatar Oman 
Investment Co.
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Average Dividend Yield = Weighted Average of 
the Yearly Cash Dividends over 2013-2015, as 
reported by Qatar Stock Exchange.

Liquidity = Average of daily transactions and daily 
traded volume as a percentage of outstanding 
shares.
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Mazaya Qatar Real Estate Development Q.S.C. 

Barwa Real Estate Co.

Islamic Holding Group

Masraf Al Rayan 

Gulf International Services

Vodafone Qatar Q.S.C. 

United Development Co.

National Leasing Holding Co.

Salam International Investment Limited 

Widam Food Company 
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TOP 10: RETURN ON EQUITY

Widam Food 
Company

Gulf International 
Services

Qatar Gas 
Transport Co. 
Limited (Nakilat)

Qatar National 
Bank

Qatar Fuel 
(WOQOD)

Qatar Islamic 
Insurance Co.

Mannai 
Corporation

Qatar Electricity 
& Water Co.

Qatar Gen. 
Insurance & 
Reinsurance Co.

Qatar Insurance Co.
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Average Return on Equity = Yearly Net Profit divided by the 
Average Yearly Shareholder Equity. Ranking is determined by 
taking a weighted average ROE for the three year period from 
2013 to 2015.
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33.4%

26.3%

23.0%

20.6%

38.7%

27.1%

25.4%

21.6%

20.1%

TOP 10: REVENUE GROWTH

Qatar Insurance Co.

Ezdan Real Estate 
Co.

Gulf International 
Services

Aamal Company 

Vodafone Qatar 
Q.S.C.

Qatar Industrial 
Manufacturing Co.

Barwa Real Estate 
Co.

Zad Holding Co. 

Qatar Islamic Bank

Gulf Warehousing 
Co.
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Total Revenue growth = Weighted Average Net Profit Margin 
between the period 2013-2015.

49.3%
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NEW AND IMPROVED
In light of the new market conditions, we, at Qatar Today, were 
compelled to take another look at the calculations we use to arrive 
at the QT Top 10. This was new territory. The market behaviour 
was changing, companies were performing differently and new 
industries were emerging. These new circumstances called for a new 
methodology. This year we have evolved our practices, semantics and 
calculations to align better with the investor’s perspectives. 

For starters, we decided to reduce the time period for which the 
financial results are considered, from five years to three. This was to 
provide a fairer evaluation of the performances across a set of years that 
were more or less similar, instead of comparing two years that were as 
divergent in conditions and prospects as 2011 and 2015. We have also 
gone the weighted average route this year, giving proportionately 
higher importance to the more recent years. So the three-year ranking 
is based on the financial performances taken in a weighted average of 
65% for the last performing year (2015), 25% of 2014 and 10% of 2013, 
to arrive at the most accurate understanding of current performance.

The parameters and weightage assigned to each of them to arrive at 
the final formula have also been tweaked a bit. We arrive at the ranking 
by calculating the weighted average of 20% each for Price Growth, 
Dividend Yield and Liquidity, 15% each for Return on Equity and 
Net Profit Margin and 10% for Revenue Growth. This year we are not 
considering Net Profit Growth and Return of Assets (see box) in order 
to arrive at a more practical representation of market conditions. 

SURPRISE WINNERS AND EXPECTED UPSETS
This year, our Top 10 list is dominated by companies in the financial 
services sector, with single representations from consumer services, 
utilities, industrials and healthcare. Regular performers like the 
Widam Food Company who have been a staple on the Top 10 list 
over the years are nowhere to be found this year. Doha Bank, another 
of our recent top performers, was conspicuous by its absence. Gulf 
International Services, which was placed fourth in our previous Top 
10 list, made a strong showing, climbing to the top of the table. Qatar 
Islamic Bank and Qatar National Bank make a fresh entry onto the 
list while Al Meera Consumer Goods Company, Woqod and Industries 
Qatar made an exit. Barwa Real Estate Co. probably represented the 
most dramatic change in fortunes, moving up eight places to second 
position. In the individual analysis and interviews with all our Top 10 
winners, we examine the circumstances behind some of these results. 

189.9%

TOP 10: NET PROFIT MARGIN

Net Profit Margin is the ratio of net profits to revenues for 
the company that shows how much of each riyal earned by 
the company is translated into profits. Net profit margins can 
generally be calculated as Net Profit/Revenue.
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Qatar Gen. Insurance & Reinsurance Co.

Industries Qatar 

Qatar Cinema & Film Dist. Co.

Qatar Oman Investment Co. 

Qatar National Bank

Ahli Bank 

Ezdan Real Estate Co.

Barwa Real Estate Co.

Masraf Al Rayan 

Al Khalij Commercial Bank

95.6%

92,6%

79.8%

73.6%

68.5%

67.3%

65.2%

63.6%

58.8%

Saumya Krishna
Assistant Director, Financial Advisory Services

Deloitte & Touche Qatar
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WINDOW 
TO A MORE 

DYNAMIC 
BOURSE

WINDOW 
TO A MORE 

DYNAMIC 
BOURSE
The Single Window System will streamline the 

process of listings and IPOs and ensure that more 
private companies participate in the financial markets, 
a trend that will be critical in the coming years, both to 
fund large-scale projects and kick-start the SME sector.

BY ILAK GAN
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A
n overarching weaker energy 
price-induced slowdown and its 
appurtenant reflections across 
the sectors has challenged 
Qatar’s growth trajectory but 
its domestic bourse has taken 
up the challenge to itself in 
ensuring a smooth path to 

the corporate sector, whose role in supporting the overall 
economy is now strategic and on the rise. Thus came an 
effective solution of easing the process of tapping the vast 
liquidity through Qatar Stock Exchange’s (QSE)  ‘Single 
Window System’, a move that will help attract private and 
family-owned companies, which constitute more than 80% 
of Qatar’s non-hydrocarbon sector, and more particularly 
small and medium enterprises (SMEs) to the market.

Unlike in the past when companies had to approach the 
Qatar Financial Market Authority (QFMA), a prospective 
firm now needs to apply to the QSE’s listing department, 
after which the eligible applications will undergo review 
by a listing committee comprising members from both 
QSE and QFMA, and then be submitted to QFMA for final 
approval, effectively cutting down the waiting period.

It is understood that many firms, including those in the 
Qatar Financial Centre (QFC), wish to go public and that the 
proposed four exchange-traded funds may take advantage 
of the Single Window System to get listed on the QSE, the 
second largest bourse in the Middle East and North Africa 
(MENA) and Gulf Cooperation Council region. More than 
raising capital, the listing brings with it multiple impacts 
on the local economy both quantitatively and qualitatively.

Coincidental as it may sound, no sooner did QSE become 
the nodal agency to receive the applications for public 
offering, and listing and admission to trading, than Qatar 
First Bank (QFB), whose listing was in the air for quite 
some time, gained momentum. The amendments in the 
relevant QFC laws also helped the Islamic bank, authorized 
by the QFC Regulatory Authority, to finally find its way 
into the QSE, a move that will encourage other QFC firms 
to adopt. “I am confident that this milestone (QFB listing) 
will trigger more listings. The QFC remains committed 
to providing the right support to facilitate the success of 
its firms and empower its business community to further 
develop Qatar’s financial services sector,” says QFC Chief 
Executive Officer Yousuf Mohamed Al Jaida.

Through its debut, QFB has attached many feathers to its 
cap as it is the first listing on the QSE in 2016; the first QFC 
entity to be listed on the QSE; the first private sector entity 
to be listed on the QSE in six years; and the first bank to be 
listed on the QSE in nine years. With its listing, the total 
number of listed firms on QSE has risen to 44, thus adding 

to the depth and choices. QFB Chairman Abdulla bin 
Fahad bin Ghorab Al Marri highlighted many advantages 
of transforming itself into a public bank as it ensures more 
credibility and accountability as well as leaves the door 
open for future ratings, which offers easy access to the 
liquidity pool.

The QSE’s Single Window System has put necessary 
conditions for public offerings (initial or follow-on) and 
listings, especially at a time when the country’s non-
hydrocarbon sector is growing faster and taking a larger 
share than the hydrocarbons, but it may not be sufficient 
as the timing of initial public offerings (IPOs) and listings 
depends on valuations as well as other factors that are 
also external in nature, such as clarity in the global energy 
market. 

“Given the continuing uncertainty in global economic 
performance and fluctuating oil prices the outlook for 
MENA IPO activity is likely to remain subdued in 2016 
unless confidence improves. The key drivers to MENA 
IPO activity continue to be fluctuating oil prices, regional 
geopolitical factors and the performance of the global 
economy,” said Mayur Pau, MENA Strategic Growth 
Markets and IPO Leader, Ernst and Young.

Notwithstanding EY’s views, QSE Chief Executive Office 
Rashid bin Ali Al Mansoori, who expects more listings, was 
articulate in delineating the benefits of the Single Window 
System, saying that “it will speed up the process because we 
work with the companies a year before the listing”. He said 
the new system is a recognition of the joint willingness to 
enhance investments in the capital markets in accordance 
with the governmental directions which consider the QSE 
as a mirror of the national economy.

“Through its debut, QFB has attached many 
feathers to its cap as it is the first listing on 
the QSE in 2016; the first QFC entity to be 
listed on the QSE; the first private sector 
entity to be listed on the QSE in six years; and 
the first bank to be listed on the QSE in nine 
years.”
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It is certainly beneficial for the corporate private sector, 
considering their potential funding requirements in view of 
the vast infrastructure development in the country in the 
run-up to the 2022 FIFA World Cup and also the reluctance 
of the banking sector to extend loans, apprehensive of 
rising delinquencies and poor asset quality. The country’s 
banking landscape witnessed a marginal increase in non-
performing loans to 1.7% in 2015. Moreover, Qatar Central 
Bank’s stipulation on a 100% loan-deposit ratio, the credit 
rationing in view of stricter Basel III norms and lower 
deposits, especially from government and government-
related enterprises, have made the lenders go on the 
defensive, thus choking the funds to the private sector, 
which has been asked to shoulder greater responsibility by 
HH the Emir Sheikh Tamim bin Hamad Al Thani.

According to global credit rating agency Moody’s, 
the banking sector ought to witness some pressure on 
lending capacity and intensified competition in deposit 
mobilization due to Qatar Central Bank’s stipulation to 
limit the loan-to-deposit ratio to 100%, starting from 
2017; given that the current level is 108% sector-wide 
and that it expects the banks to maintain a relatively high 
growth trend. Therefore, it has become imperative for the 
businesses to explore alternative ways of raising capital, 
which also includes IPOs, according to Hady Kotry of 
KPMG Qatar.

The new Single Window System is expected to augur 
well for the country’s primary market, given that Qatar is 
planning to privatize some of its government entities and 
that four Qatar Petroleum subsidiaries are set to be listed 
over a 10-year period with their total listing value to be 
$50 billion. Doha Global Investment, Barwa Bank, Qatar 
Airways, Mowasalat and Al Jazeera had earlier announced 

their plans to float IPOs, which are regulated under the 
relevant laws of commercial companies, QFMA and the 
QSE rule book.

“QSE is ready to cooperate with all the companies 
wishing or planning to list on the stock exchange, especially 
in view of the fact that the stock market has ample and 
qualified expertise to guide the companies through the 
listing requirements and procedures in order to ensure 
the readiness of their applications to obtain the required 
approvals of the regulatory authorities,” said its listing 
director Abdul Aziz Al Emadi.

Qatar’s SMEs, which are waiting in the wings to unleash 
their potential, would increasingly find the Single Window 
System more beneficial as the QSE’s Venture Market is 
expecting the first batch of firms to get listed within this 
year. “From the technical and regulatory framework we 
are ready. We are working with the regulator (QFMA) and 
QDB (Qatar Development Bank) to have the first batch,” Al 
Mansoori had said earlier.

The SMEs have a more benign environment with QFMA 
stipulating a minimum capital of QR5 million (50% paid 
up) against a higher requirement of QR40 million (50% 
paid up) in the main market. QFMA has also stipulated a 
minimum of 20 shareholders and a minimum float of 10% 
for SMEs against 100 shareholders and 20% free float in the 
main market.

Now with QSE’s financial infrastructure getting 
streamlined and sophisticated, it is just a matter of time 
for the bourse to see the advent of exchange-traded funds, 
derivatives and corporate debts. It is also time that the 
private sector takes the full advantage of the Single Window 
System to fast strengthen their capital base in order to 
participate better in the country’s growth story.

“Qatar’s SMEs, which are waiting in
the wings to unleash their potential, 
would increasingly find the Single 
Window System more beneficial as
the QSE’s Venture Market is expecting
the first batch of firms to get listed
within this year.”
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In a ruthless and unforgiving economic climate, the following ten 
companies continued to consistently deliver value to their shareholders. 

Presenting the annual Qatar Today Top 10 list for 2015. 
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A 
subsidiary of Qatar Petroleum, Gulf 
International Services (GIS) operates 
in four distinct segments – insurance 
and reinsurance, drilling, helicopter 
transportation and catering services.

Although 2015 was expected to 
be challenging for a number of reasons apart from the 
unfavourable economic environment driven by a significant 
fall in crude oil prices (for instance, Qatar Petroleum 
decided not to assign contracts by direct agreement with 
the concerned companies, including wholly or partly 
owned companies or their subsidiaries), GIS continued to 
perform well operationally and financially and was able 
to post commendable financial results with a revenue of 
QR4.2 billion and net profit of QR801.4 million while total 
assets grew to QR11.2 billion. While there are no particular 
“executive lessons” that Managing Director Ebrahim Al 
Mannai would like to share, he says that “practicing what 
you preach and keeping the future in mind with what you’re 
doing now are the most important lessons everyone should 
learn.”

 “Companies don’t all follow the same strategies during 
an economic downturn,” Al Mannai explains when he 
talks about how GIS managed to post such impressive 
numbers. “That could be because of differences in senior 
management’s orientation during a crisis. GIS, as a 
progressive company, has successfully deployed an optimal 
combination of measures, including improvement and 
optimisation programmes, to stay ahead of an uncertain 
economic environment and the competition while 
maintaining the lowest cost. Moreover, we are exploring 
new business opportunities and strategic investments to 
enlarge our asset bases and have long-term payoffs.”

Al Mannai says that there was recognition that 
surviving the current situation in the region required 
multidimensional responses and a new way of thinking. “So 

we put in a great effort to ensure that GIS will ultimately 
continue to be a flagship service provider, especially in oil 
and gas within the region, and continue to add value to 
its shareholders. To this end, the senior management of 
the group's companies has developed sustainable long-
term strategies and business development programmes to 
overcome all the obstacles currently faced. We believe that 
continued investment in operating assets is essential to 
remain competitive in business and will continue to invest 
when the right opportunity becomes available,” he says. 

With the current muted economic environment, GIS is 
embarking on selective capital expenditure programmes, 
Al Mannai says, exploring business opportunities abroad 
and optimising the utilisation of its assets. “Optimisation 
of costs within the group's companies is one of the high 
priority areas envisaged and we will bring to the attention 
of our esteemed shareholders any new opportunities 
in accordance with the laws of Qatar. To further 
strengthen the group’s competitive position, we expect 
to invest QR1.9 billion over the next five years to generate  
additional revenue.”

1
2014 - 4th

2013 - 6th

A SUSTAINED CLIMB
Gulf International Services, a Qatar Petroleum subsidiary, has emerged as the strongest company in the Qatar Stock Exchange in 

2015, providing unbeatable value for its shareholders. Managing Director Ebrahim Al Mannai explains how it was possible.

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

9.6% 6.8% 11% 23.9% 33.7% 26%

EBRAHIM AL MANNAI
Managing Director, Gulf International Services

GULF INTERNATIONAL SERVICES

SHARE PRICE GROWTH 10

DIVIDEND YIELD 2

LIQUIDITY 5

RETURN ON EQUITY 3

NET PROFIT MARGIN 27

REVENUE GROWTH 5

PARAMETER RANKINGS
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B
arwa Real Estate Company was able 
to demonstrate success in spite of 
the unstable economic situation. It 
achieved net returns on shareholder 
equity of QR3,056 million and a share 
price of QR7.86 during 2015 compared 

to QR2,778 million and QR7.14, respectively, during the 
year ending on December 31, 2014, increasing by 10%.

The company succeeded in decreasing its total financial 
commitments by QR2,333 million to stand at QR10,718 
million. Commenting on the company’s successes, HE Salah 
bin Ghanim Al Ali, Chairman of the Board of Directors, said 
that the financial statements reflect an improvement of net 
profits in the financial year 2015 as a result of achieving a 
total operational income of QR4,494 and decreasing the 
general and administrative expenses by QR72 million and 
net finance cost by QR389 million. He pointed out that the 
company completed during 2014 and 2015 a comprehensive 
organisational restructuring including selling some 
assets in order to reduce debt, consolidate the financial 
position of the company and provide enough cash flow for 
the operations of the group, the effect of which is clearly 
reflected in the financial statements. On the other hand, the 
group continued to buy new assets of promising equitable 
returns with a view to reaching sustainable growth.

The group achieved outstanding results during 2015 
including consolidating the asset base of the group 
through the acquisition of all the shares of Lusail Golf 
Development; concluding a sale deal of a second piece of 
land in the Mesaimeer area; the completion and start of 
operations of the first phase of the Barwa Al Baraha project; 
and improving operational capacity of the present projects 
where the total occupancy ratio in most of the projects 
owned by the group is 95%.

About the activities of the company in the field of 
governance and risk management, HE Al Ali said: “Barwa 

Real Estate Company is seeking to apply and enhance the 
culture of corporate governance through securing the 
highest level of commitment towards corporate governance 
requirements issued by Qatar Financial Markets Authority, 
and towards all relevant regulations and systems." About 
the future plans of the company for 2016, he said: “Our 
team revised all the new projects of the group with a view 
to maximising their benefits in line with the requirements 
of development in the State of Qatar and enlarging the 
targeted returns at the same time."

According to him, the group intends in 2016 to start 
development work on many new projects, the most 
important of which include Dara A in Lusail area; the first 
stage of Motor City (Fareej Al Mawatir); the first stage of 
the Warehouse Complex and Barwa Extension (of which the 
details of each shall be announced in due course); completion 
of the Al Khor residential project; the second stage of Barwa 
Al Baraha residential housing project for labourers which 
includes 16 buildings; preparing the overall design of the 
Lusail Golf City project; and continuing the work to improve 
performance and competence in the companies of the group.

2
2014 - 9th

BUILDING BETTER CITIES
After a dramatic turnaround in the last couple of years, Barwa Real Estate Co. has been making bold 

decisions, strategically expanding its portfolio and posting some impressive numbers of late. 

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

9.4% 5.2% 7% 16.5% 68.3% 27%

HE SALAH BIN GHANIM AL ALI
Chairman, Barwa Real Estate Company

BARWA REAL ESTATE CO.

SHARE PRICE GROWTH 12

DIVIDEND YIELD 12

LIQUIDITY  2

RETURN ON EQUITY 13

NET PROFIT MARGIN  8

REVENUE GROWTH 4

PARAMETER RANKINGS
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I
n the previous year, the bank reported a 3.6% 
rise in full-year net profit to QR2.07 billion. 
It has shown strong results across several key 
performance indicators: The bank’s total assets 
rose to QR83 billion, a 3.7% year-on-year growth. 
Financing activities increased to QR62 billion, 

compared to QR57 billion the year before and investments 
increased to QR15 billion, up by 2 %. Its non-performing 
loans ratio of 0.09% continues to be one of the lowest in the 
banking industry, reflecting very strong and prudent credit 
risk management policies and procedures.

Group Chief Executive Officer, Adel Mustafawi, 
attributed the announced results to the will and calculated 
decision made to place Masraf Al Rayan at the highest 
local and regional levels, endorsing the hard work and 
perseverance of all employees to execute the strategic plans 
set by the executive management under the instructions 
from the Board of Directors. “Masraf Al Rayan's 
performance continues to remain strong. We are prudent 
in our strategy, risk management and decision-making. We 
continue to be stable and successful despite the challenging 
environment,” he said.

The past year was also one of affirmation and accolades. 
In August, Moody’s Investors Service affirmed Masraf Al 
Rayan's A2/Prime-1 issuer ratings and baa3 baseline credit 
assessment (BCA) and adjusted BCA. At the same time, the 
agency changed the outlook on the bank’s long-term issuer 
ratings to positive from stable. The bank also won the 2015 
World Islamic Banking Conference Performance Awards 
across all three categories – country, regional and global. 

Its subsidiaries also continued to post impressive 
numbers. UK-based Al Rayan Bank, which was acquired 
by Masraf Al Rayan in 2014, was able to contribute in a 
significant way to the group’s bottom line, achieving a net 
profit of £10 million (QR57 million). Al Rayan Bank also 
opened its new Premier Banking branch in Knightsbridge, 

London, to provide GCC clients with exclusive private 
banking services. This is a milestone in the nine-year-old 
bank’s global ambitions. “From the very beginning our 
strategy was to start from Qatar, then expand to the GCC 
and ultimately look beyond. When the time was right for 
us to develop outside of the GCC, the United Kingdom was 
the natural place for us to begin,” said Mustafawi during the 
inauguration of the branch. Another subsidiary, Al Rayan 
Investment, won the ‘Qatar Asset Manager of the Year’ 
award for 2015 (for the second consecutive year) and also the 
‘Qatar Equities Manager of the Year’ award. The investment 
firm also acted as the “sole listing adviser” for Qatar First 
Bank on its debut listing on the Qatar Stock Exchange. 
Throughout 2015 Masraf Al Rayan has encouraged different 
sporting activities as well as contributed generously to 
charitable activities. The country’s largest sharia-compliant 
bank is expected to post annual profit growth of between 8 
and 10% in 2016. The year is predicted to be a tough one 
but the bank’s performance history has shown that it has 
laid down strong foundations and is prepared to weather  
any storm. 

3
2014 - 3th

2013 - 2nd

A STABLE SHIP
Masraf Al Rayan has navigated the choppy economic climate of 2015 with forward-thinking strategies.

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

7.3% 4.0% 10% 16.8% 17.8% 9%

ADEL MUSTAFAWI
CEO, Masraf Al Rayan Group

MASRAF AL RAYAN

SHARE PRICE GROWTH 14

DIVIDEND YIELD 23

LIQUIDITY 4

RETURN ON EQUITY 11

NET PROFIT MARGIN 9

REVENUE GROWTH 19

PARAMETER RANKINGS
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A
l Ahli Hospital opened the first unit 
for infertility and in vitro fertilization 
(IVF) in the private sector in the State 
of Qatar. According to CEO, Khalid 
Al Emadi, “The opening of the new 
unit comes within Al Ahli Hospital’s 

vision on the integration of the private health sector and 
on providing the best health services for the members of 
the society, referring to their continued efforts to develop 
the quality of the offered services in line with the highest 
international standards.” He pointed out that Al Ahli 
Hospital is preparing to open in the fourth quarter of 2016 
a number of specialized clinics and an urgent cases section 
that operates round the clock at its branch in Al Wakrah, 
adding that it is planning to start the establishment of an 
orthopedics and rehabilitation centre, and to prepare for 
the implementation of the major 100-room extension 
project which is still in the engineering and structural 
planning stage. Al Imadi went on to say: “We purchased 
advanced medical and X-ray equipment for QR22 million, 
and worked to eliminate paperwork at Al Ahli Hospital 
through introducing an electronic application called 
Doctor APP in all medical, administrative, emergency and 
outpatient sections. We conducted several successful and 
distinguished surgical and endoscopic operations in the 
fields of orthopedics, open heart, obesity and endoscopy."  

Al Imadi says that some of the lessons he learnt and will 
not forget in the field of administration include patience, 
simplicity, forgiveness, perseverance, and steadfastness 
to deliver, as nothing can be achieved without hard work. 
However, first and foremost, according to him, comes the 
fear of Allah, and placing care for the patients' comfort 
ahead of material gains, as there is a direct relation between 
integrity, quality and high material returns.

About the plans of the company for the following five years, 
Al Emadi says, “We at Al Ahli Hospital have developed a 

well-defined five-year strategic plan that aims at expanding 
the hospital and upgrading healthcare on behalf of our 
guests and society. In addition, we are working to secure 
a licence from Qatar Council for Healthcare Practitioners 
to become an accredited provider of medical education 
and continuous professional development services.” He 
indicated that the hospital offers advanced educational 
and training programmes that benefit the medical teams 
working in the hospital, and has partnerships with several 
medical institutions and authorities.   

He added that “we are working to establish cooperations 
with specialised institutions and authorities in preparation 
to provide a number of medical education and continuous 
professional development programmes for medical cadres 
in the State of Qatar after securing the required licences”. 
About his ambition Al Emadi says: “I hope that by the year 
2022 Al Ahli Hospital will have branches across Doha and 
continue to offer world-class medical care, diagnostic and 
treatment services. I also hope the hospital will play a big 
role in the field of corporate responsibility in Qatar and 
further afield in MENA." 

4
2014 - 2nd

2013 - 3rd

THE BUSINESS OF CARE
The CEO of Al Ahli Hospital, Khalid Al Emadi, talks about the company's outstanding achievements and 

activities in 2015.  

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

41.2% 3.6% 15% 16.7% 24.1% 17%

KHALID AL EMADI
CEO, Al Ahli Hospital

MEDICARE GROUP

SHARE PRICE GROWTH 1

DIVIDEND YIELD 26

LIQUIDITY  13

RETURN ON EQUITY 12

NET PROFIT MARGIN  25

REVENUE GROWTH 11

PARAMETER RANKINGS
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I
n culmination of the efforts Qatar Islamic 
Insurance Company (QIIC) exerted in 2015 on 
behalf of policyholders or shareholders and to 
attain the objectives designated by the board of 
directors, shareholders’ equity rose by 8.5% from 
QR366 million to QR397 million, shareholders’ 

net profits grew by 11.7% from QR73 million to QR82 
million, and the value of special interests of policyholders 
increased by 24% from QR236 million to QR293 million. 

CEO Ali Ibrahim Al Abdulghani generously credits 
the company’s performance to the commitment of the 
company’s clients to continue buying its insurance 
policies out of trust. “In addition to that, the company’s 
insurance policy concentrates on small and medium-
scale risks, enjoys sustainability and is geared to be least 
affected by unforeseen changes in the general economic 
situation, thanks to the keenness of the company’s owners 
to maintain its growth and strength and set the ground for 
its continuity,” he says. “The company’s management is 
keen to maintain strong relations with all major players 
in the insurance industry including national insurance 
companies and various insurance marketing outlets.”

Not only did QIIC make shareholders very happy last 
year, it also managed to add several feathers to its cap. It 
distributed a surplus of 20% of annual insurance cover 
among its policyholders for the sixth year in a row. As 
a result of all this, it was named the best general and 
family joint liability insurance company in the world at 
the solidarity (takaful) conference in Dubai, UAE, and 
won other international and regional accolades for its 
CEO. “Through my actual work in the management of 
QIIC I personally became a strong believer in the high 
importance of utilising technology in organising work 
and implementing programmes that can help tighten 
supervision and facilitate service delivery to policyholders 
either in the risk cover or compensation settlement stages.” 

Al Abdulghani demonstrates why he deserves these 
accolades on a personal level when he gives us an insight 
into his way of thinking. “I learnt that, regardless of the 
nature of the work in question, the wise leadership of any 
work structure is one of the most important elements that 
help achieve congruity between the members of work teams 
and thus reach the common goals of that work structure.”

As a pioneering company in the field of Islamic joint 
liability insurance, QIIC says it looks forward to fulfilling 
its role of contributing the spread of insurance generally, 
and Islamic joint liability insurance in particular, 
through cooperation with Qatar Central Bank and other 
national insurance companies. “This will have positive 
results, and will directly contribute to increasing growth 
and profitability rates and policyholder and insurance 
operations numbers, besides maintaining the quality of 
risk selection operations to safeguard the best interests of 
policyholders and shareholders alike. We are also keen to 
achieve regional and international expansion and spread 
the Islamic joint liability insurance industry whenever and 
wherever we find a chance to do that,” says Al Abdulghani. 

5
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TRUST AND SECURITY 
CEO of Qatar Islamic Insurance Company Ali Ibrahim Al Abdulghani talks about the factors that supported the 

company’s financial successes in spite of the repercussions of the current general economic recession on the bourse.

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

2.9% 5.5% 25% 24.1% 11.3% -3%

ALI IBRAHIM AL ABDULGHANI
CEO, Qatar Islamic Insurance Company

QATAR ISLAMIC INSURANCE COMPANY

SHARE PRICE GROWTH 18

DIVIDEND YIELD 8

LIQUIDITY 27

RETURN ON EQUITY 2

NET PROFIT MARGIN 11

REVENUE GROWTH 35

PARAMETER RANKINGS
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Q
atar Islamic Bank (QIB) had an excellent 
2015. It announced a net profit of QR1.95 
billion for the year, which represents a 
strong 22% increase over 2014. Total 
assets of the bank increased by 32% 
compared to 2014 and stood at QR127 

billion, driven by robust growth in the financing activities 
which grew by 46% from 2014. The total income for the 
year was QR4.5 billion out of which income from financing 
and investing activities reached QR3.9 billion, reflecting 
healthy growth in the bank’s core operating activities. 

Last year Fitch Ratings upgraded the bank's long-term 
credit from A to A+ with a stable outlook. Commenting 
on the ratings, Bassel Gamal, the group’s Chief Executive 
Officer, welcomed Fitch’s confirmation of the bank’s 
financial strength. “The upgraded ratings confirm the 
strong financial position of Qatar, the banking sector 
outlook and QIB’s financial vigour, which has been steadily 
improving in line with our long-term objectives,” he said. 

The year 2015 was also busy for QIB, which returned 
to the international debt capital markets. Earlier in the 
year, its shareholders had approved the issuance of up 
to QR5 billion ($1.37 billion) of Tier 1-boosting sukuk, in 
accordance with Basel III. Soon after, it priced a successful 
$750 million 5-year Reg S only sukuk offering. The sukuk 
came on the back of a comprehensive set of global investor 
meetings conducted in Singapore, UAE and London. 
The final orderbook closed in excess of $1.75 billion, 
representing an oversubscription of 2.33 times from 105 
accounts. Gamal says this “highlights the continued strong 
support and confidence of international, regional and 
local investors in the fundamentals of Qatar’s economy, its 
strong banking sector and Qatar Islamic Bank’s underlying 
credit quality.”  

The bank’s UK subsidiary, QIB-UK, announced the 
opening of its new headquarters in the heart of London’s 

affluent Mayfair district. QIB-UK offers unique real estate 
investment opportunities for its high-net-worth clients 
looking to purchase premium properties in London with 
the help of its team of real estate specialists. 

Back at home too, QIB opened new branches at The Pearl-
Qatar and  Gate Mall. It has also reaffirmed its commitment 
to support the local economy through its Shari’a-compliant 
solutions offered to its large number of corporate customers 
who are handling major national projects across different 
sectors. For example, last year, the Ministry of Economy and 
Commerce’s Logistics Committee and Manateq (Economic 
Zones Company) signed a memorandum of understanding 
with QIB to finance investors in the logistics areas in the 
south of the country, with terms of financing up to 10 years. 
QIB also launched a Fleet and Heavy Equipment Financing 
package as part of its broad range of Aamaly products 
specifically designed for the Small & Medium Enterprise 
sector. Additionally, the bank had sponsored events like the 
International Conference on Access to Financing for Small 
and Medium Enterprises and Entrepreneurs in the Arab 
world. 

6

A GLOBAL APPROACH
Both at home and abroad, Qatar Islamic Bank has been diversifying its financing, keeping it relatively 

insulated from the dip in the economic climate. 

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

12.9% 4.3% 23% 11.2% -473.1% 22%

BASSEL GAMAL
CEO, Qatar Islamic Bank

QATAR ISLAMIC BANK

SHARE PRICE GROWTH 5

DIVIDEND YIELD 21

LIQUIDITY  24

RETURN ON EQUITY 22

NET PROFIT MARGIN  17

REVENUE GROWTH 8

PARAMETER RANKINGS
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A show of strength means so much more 
when economic tremors abound. With 
a historic financial performance in 
2015, Qatar National Bank (QNB) has 
been pivotal in reaffirming the faith in 
not only the country’s banking system 

but Qatar as a whole because of the strong resonance of its 
brand. An annual report by Brand Finance found that QNB 
has the fifth-most valuable brand in the Middle East for the 
second straight year. With a market capitalisation of $40.9 
billion, the bank’s brand is valued at $2.6 billion. 

“This year has seen the best performance in the Group’s 
history – 8% growth in net profit to QR11.3 billion,” said CEO 
Ali Ahmed Al Kuwari in the bank’s annual report. “In the 
corporate sector, QNB acted as lead arranger on a number 
of major deals in Qatar, maintaining our dominance. In 
2015, we have been able to create meaningful value for a 
wide range of stakeholders. Successfully executing our 
strategy has helped QNB Group enhance its status as a 
strong and trusted bank.”

The bank closed 2015 with a major announcement 
concerning the acquisition of Turkey’s Finansbank from 
National Bank of Greece, paying 2.7 billion euros ($2.95 
billion) for a 99.81% stake. QNB Group continued its 
successful expansion through controlled, strategic growth 
in the Middle East, Sub-Saharan Africa and Southeast 
Asia. The Gulf’s largest lender opened an office in Ho 
Chi Min, Vietnam, last year, a country seen by the bank 
as “strategically important” in the light of QNB’s future 
banks to increase flow of “East-West” trade between Qatar 
and Asia. The bank also obtained licence approval for 
Myanmar, connecting them with two of the most promising 
and fast-growing economies in Asia. “QNB is keen to 
develop opportunities that present themselves to us as 
our reputation and presence in Southeast Asia grows,” Al 
Kuwari was quoted as saying.  QNB Group has also received 

approval to operate in Saudi Arabia, the Middle East’s 
biggest market. In fact, international growth contributed 
31% to net profit in 2015, having grown from 28% in 2014. 
By 2017, this contribution is expected to reach 40%. 

Last year, QNB also consolidated its position as the 
leading financial institution in the MENA region following 
the news by Fitch Ratings that the Group’s long-term rating 
has been upgraded to AA- from the previous A+. Within the 
Fitch Report, QNB was singled out as “the flagship bank” 
and was lauded as “one of the world’s strongest banks”. 

But the bank has not been skimping on these efforts back 
home. QNB was involved in a wide range of landmark real 
estate and infrastructure projects. It also launched its new 
one-stop shop, the SME Centre, an important addition to 
Qatar’s banking landscape which will support small and 
medium enterprises in meeting their aspirations. In the 
same vein, the bank also signed an agreement for a new 
$100 million Al Dhameen Programme portfolio with Qatar 
Development Bank that aims at pushing further expansion 
of SME financing in Qatar by facilitating approvals to 
ensure funding to SMEs lacking sufficient guarantees. 

7

A FISCAL BACKBONE
It’s more than just Qatar’s biggest bank. Qatar National Bank is one of the country’s more valuable brands 

and is on track to achieving ‘MEA Icon’ status by 2017.

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

2.4% 2.9% 23 18.1% -170.7% 10%

ALI AHMED AL KUWARI
CEO, Qatar National Bank Group

QATAR NATIONAL BANK

SHARE PRICE GROWTH 19

DIVIDEND YIELD 24

LIQUIDITY 23

RETURN ON EQUITY 7

NET PROFIT MARGIN 5

REVENUE GROWTH 17

PARAMETER RANKINGS
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I
slamic Holding Group (IHG) offers financial 
and investment services and, together with 
its subsidiary, provides financial brokerage 
services, manages investment funds, investment 
portfolios for individuals and companies, and 
manages and markets new shares and bonds for 

companies and banks in accordance with the principles 
of Islamic Sharia. It also invests and manages subsidiary 
companies and ownership of patents and royalties. The 
company’s wholly owned subsidiary is Islamic Financial 
Securities Company, which provides brokerage services. 
The other subsidiary of IHG is Aiyad Real Estate Company 
which is in the real estate brokerage business.

IHG has been publicly listed on the Qatar Stock Exchange 
since March 2008, five years after it was formed, and lists 
a number of major corporations among its shareholders 
including Ezdhan Holding Co., Qatar International Islamic 
Bank (QIIB), Medicare Group, Qatar Islamic Insurance 
Co., etc. The capital infusion announced last year will be 
handled by QIIB, which became the exclusive subscription 
manager. IHG will increase its capital through shares that 
will be available for eligible subscribers, who are either the 
owners of rights shareholders listed with Qatar Exchange 
on December 1, 2015, or the owners of rights who had 
acquired that right through Qatar Exchange.

In 2015, IHG demonstrated a net profit of QR6.11 million 
compared to a net profit amounting to QR16.09 million for 
the same period of the previous year. This sharp decline in 
earning might be indicative of the slump in the bourse last 
year. Earnings per share amounted to QR1.53 compared to 
QR4.02 in 2014. The management has recommended a cash 
dividend of 15% on capital, i.e., QR1.5 per share.

Last year IHG reported sales of QR18.97 million ($5.21 
million) which represents a sharp decrease of 47.3% since 
2014, when the company’s sales were QR36.01 million. The 
sales level in 2015 was fairly close to the level five years ago: 

in 2010, IHG had sales of QR18.15 million. Contributing to 
the drop in overall sales was the 59.8% decline in Brokerage, 
from QR35.04 million to QR14.07 million. However, these 
declines were partially offset by the increase in sales of 
Other Invest (up 594.3% to QR15.97 million).

In many ways, the performance of IHG is illustrative 
of that of the Qatar Stock Exchange itself. However, 
it is expected that Qatar's strong macro-economic 
fundamentals along with a recovery in hyrdrocarbon prices 
will tide over businesses like IHG. The Qatari government 
has initiated a programme of economic reform to manage 
their budget and vast resource, and also will accelerate 
their progress towards diversification and helping the 
private sector play a bigger role in the economy. If the push 
on encouraging private enterprise is sustained, and the 
venture markets are developed as planned, it is expected 
that IHG will have a more dynamic playing field with more 
companies, more options and definitely more action. In 
addition to this, privitisation of state-owned assets is an 
inevitable outcome to support competition and this will 
most likely be channelled through the bourse. 

8
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PULSE OF THE BOURSE
With approval by the Ministry of Economy and Commerce last year, Islamic Holding Group could increase the 

company’s capital by 50%. The effects of this flush of funds on the company’s performance won’t go unnoticed. 

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

26.6% 2.9% 8% 13.9% 14.2% 13%

DR YOUSUF AHMAD AL NAMA
Chairman, Islamic Holding Group

ISLAMIC HOLDING GROUP

SHARE PRICE GROWTH 2

DIVIDEND YIELD 30

LIQUIDITY  3

RETURN ON EQUITY 18
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PARAMETER RANKINGS
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N
akilat achieved impressive financial 
results in 2015. Its net profits reached 
QR984 million compared to QR895 
million in 2014, a 10% increase. 
Operating profits also increased mainly 
due to the growth of the company’s 

businesses, the addition of three new vessels to the 
liquefied natural gas (LNG) transport fleet of the company 
and full capacity operation of the fleet, rationalisation of 
operational spending, and reduction of financing costs. 
Credit rating agencies pointed out last year that the success 
of the company is attributed to its flexibility in dealing with 
the market’s uncertainties and its sound administrative 
expertise evidenced in its balanced performance in 
managing and operating LNG transport vessels. The low-
interest credit facilities offered to the company by local and 
regional banks reflect its strong financial position and its 
pioneering role as a major maritime industry player in the 
State of Qatar.

The company continues to implement its long-term 
business development strategy to achieve added value and 
good returns for the shareholders through taking advantage 
of existing and future investment opportunities in the 
international maritime transport industry and maximising 
the utilisation ratio of the Qatari shipyard Erhama Bin 
Jabir Al Jalahma for shipbuilding and ship repair. The main 
strength of Nakilat rests to a great extent on its core work of 
transporting Qatari gas to the international markets with its 
LNG transport fleet accounting for 54 vessels totally owned 
by the company, and four Very Large Gas Carriers (VLGCs) 
jointly owned with other partners. The company’s fleet 
includes the most modern and largest vessels in the world, 
all featuring the most advanced technologies to ensure the 
transport of gas securely and in an environmentally safe 
and cost-effective way. 

Nakilat's LNG transport vessels represent a total 

investment of about $11 billion. The total shipping capacity 
of the vessels is in excess of 8.5 million cubic meters or 
15% of the world’s total capacity. All the vessels of the 
fleet are used to full capacity to fulfil the requirements of 
transporting Qatar’s LNG, and are leased through long-term 
lease agreements from Qatar Gas and Ras Gas. Continuing 
this success, Nakilat-Keppel Offshore & Marine (N-KOM), 
which is a joint venture between Nakilat and Keppel 
Offshore & Marine, signed a strategic agreement with 
Angelikoussis Shipping Group to make Erhama Bin Jabir Al 
Jalahma the preferred shipyard in the Middle East where 
Angelikoussis can get all its requirements for shipbuilding 
and ship repair. N-KOM was named Best Regional 
Shipyard at the Maritime Standard Middle East and Indian 
Subcontinent Awards 2015. The shipyard witnessed the 
success of the first development project of its kind in the 
world which involved the successful commission of the gas 
burning vessel, Rasheeda, to replace its marine propulsion 
diesel fuel system. Furthermore, Nakilat has expanded its 
joint venture with Maran Ventures Inc. (Greece) to include 
two new LNG transport vessels. 

9
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MARITIME MASTERY
Despite the current instability in the oil and gas sector and receding oil prices, Qatar Gas Transport 
Company (Nakilat) continues to work efficiently, with minimal impact on its financial performance. 

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA:THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

10.7% 2.8% 15% 21.9% 38% 1%

ABDULLAH BIN FUDALAH AL SULAITI
Managing Director, Nakilat

NAKILAT
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Q
atar Electricity & Water Company 
(QEWC) is one of the first private sector 
companies in the region that work in 
the field of electricity production and 
water desalination. The government 
of the State of Qatar and affiliated 

establishments own 52% of the capital, while private 
companies and individuals own the remaining 48%. QEWC 
is the second largest utility company in the Middle East and 
North Africa. 

It is the main supplier of electricity and desalinated 
water in Qatar with a market share of 62% in the electricity 
sector and 79% in the water sector. The company has a daily 
output capacity of 5,432 megawatts of electricity and 258 
million gallons of water, and has a surplus output of 2,700 
megawatts. The company witnessed noticeable growth 
in the past decade with the current revival of the Qatari 
economy, increasing population and subsequent increase 
in demand for electricity and water. The revenue of the 
company increased at an annual multi-fold rate of about 
10.3%, bringing operational income in 2015 to QR2.983 
billion compared to QR2.898 billion registered in 2014, an 
increase of 3%. 

QEWC signed a memorandum of understanding with 
Qatar Petroleum to establish a specialized company to 
produce electricity from solar energy with a shareholding 
of 40% for Qatar Petroleum and 60% for QEWC. Fahad 
Hamad Al Mohannadi, the General Manager and Managing 
Director of QEWC, said: “While the company is working to 
confirm its position locally, regionally and internationally, 
it continues its efforts to diversify the sources of energy in 
the State of Qatar through utilizing solar energy especially 
in light of the expected increase in demand for electricity in 
the coming years."

Last year, the company decided to discontinue its 
overseas investments, indicating that it will concentrate 

on investing in the local market which requires more 
attention. Al Mohannadi pointed out that the focus is 
currently directed at investing in alternate energy, and 
where the company has long-term commitments, both in 
developing the existing stations and building new ones.

He confirmed that the company is continuing to keep 
pace with the growing demand for electricity and water 
while achieving security in these two areas, and producing 
these vital commodities in accordance with the highest 
international standards through the most advanced 
and environmentally friendly water and electricity 
production technologies. Al Mohannadi indicated that the 
inauguration of the Ras Abu Fontas A2 extension is part 
of the company’s plans to secure the needs of the country 
for water and electricity according to a comprehensive 
agreement between QEWC and KAHRAMAA, the main 
purchaser of the company’s products. Last year the 
company inaugurated the $500 million Ras Abu Fontas 
A3 station which has a daily output capacity of 36 million 
gallons of water, and produces water by utilising osmotic 
pressure through the reverse osmosis desalination process.

10

POWERING THE NATION
Qatar Electricity & Water Company is not only pioneering the private sector’s foray into this critically 
important segment, but is showing the country how it can be done both profitability and responsibly.

COMPANY'S PERFORMANCE BASED ON ASSESSMENT CRITERIA: THREE-YEAR WEIGHTED AVERAGE (2013-2015)

Share Price Growth Dividend Yield Liquidity Return on Equity Net Profit Margin Revenue Growth

16.7% 3.4% 26% 20.5% 56.1% 2%

FAHAD HAMAD AL MOHANNADI
General Manager and Managing Director, QEWC

QATAR ELECTRICITY & WATER CO
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G
raduation season has begun, and 
a flood of fresh-faced, entry-level 
talent will soon be entering the 
workforce. As the companies 
in Qatar are gearing up to 
attract new grads for entry-level 

positions, many of them will be competing 
to get the best and brightest from the class 
of 2016 on their teams. With no familial 
commitments, lower salary expectations 
and an eagerness to learn and contribute 
fresh ideas, new grads have proven to be a 
good investment for any company. 

How can your organisation get an edge in 
hiring fresh grads this year? What are some 
of the key factors to take into consideration? 
What are fresh grads looking for in their 
first job? Are there ways to present your 
company as an attractive place to work? 

Project a good corporate image
Millennials are an enthusiastic generation 
who want to see and feel that their work is 
part of a greater purpose. Your company 
needs to show that it exists for something 
that goes beyond mere profitability, and 
that what you do contributes directly 
towards the general good of the world we 
live in. 

In your job descriptions, emphasize 
your company’s values, vision and mission, 
and commitment to supporting the lives 
of people you serve. Promote your CSR 
activities: any youth outreach programmes, 
eco-friendly initiatives or community 
welfare projects. According to the Bayt.com 
2013 poll on corporate social responsibility, 
90% of respondents believe that CSR is a 
moral responsibility that all companies 

should have towards the local community, 
and 95% feel it’s important that their 
company is socially responsible. 

Understand their culture
Young professionals today are willing 
to work hard, but they grew up hearing 
that a good work-life balance is crucial to 
their happiness and overall productivity. 
When they ask about time off from their 
daily schedule, don’t consider this a sign 
of laziness; instead, understand the world 
they live in. New grads are likely to ask 
about wellness programmes, whether they 
can work from home on occasion, and the 
dress code. Don’t pass up a great employee 
because of old paradigms. Understand how 
they view the world and create a job that 
caters to them.

IN THIS ARTICLE, THE TEAM AT BAYT.COM SUGGESTS FIVE WAYS 
TO ATTRACT AND HIRE TOP GRADUATE TALENT THIS YEAR.
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ABOUT BAYT.COM

Bayt.com is the #1 job site in the 
Middle East with more than 40,000 
employers and over 24,500,000 
registered job seekers from across 
the Middle East, North Africa and the 
globe, representing all industries, 
nationalities and career levels. Post a 
job or find jobs on www.bayt.comtoday 
and access the leading resource for job 
seekers and employers in the region.

Fresh grads want to work at a company 
where they feel inspired, motivated and 
encouraged to succeed. Embrace an 
employee-centric culture, which promotes 
a fun and creative environment, and 
emphasize the importance of transparency, 
honest communication and recognition. 
Highlight what makes your company 
stand out from the rest. Fresh grads look 
for flexi-hours, award programmes, office 
celebrations and open workspaces, and are 
attracted to being part of such a culture. 

Show them that you care
Fresh grads don’t just want a chance to learn 
and grow; they expect it. Eighty-five percent 
of those we surveyed in the Bayt.com 
Career Development in the MENA survey, 
January 2016, said that career development 
is very important to them, and 82% would 
actually leave their companies for better 
career growth and training opportunities.

Offering fresh grads long-term 
development opportunities will put your 
company a cut above the competition. 
Present them with a clear career path, and 
show them that there is, in fact, ample room 
at your company to learn and develop their 
careers, and climb the corporate ladder.

Remember, fresh grads are not after 
high salaries; they want to learn and grow. 
According to the Bayt.com Fresh Graduates 
in the MENA survey, a third of fresh grads 
in Qatar (35%) consider experience in their 
field as the most important attribute when 
selecting a job. A high salary follows at 29%.

Leverage online hiring
Millennials are digital natives, so it’s no 
surprise they’re using digital tools and plat-
forms to look for work. A Bayt.com survey 
has found that when pursuing their first job, 
68% of fresh grads in Qatar used (or plan to 
use) leading online job sites. Employers 
need to go where their future employees 
are; that means ramping up digital invest-
ments in the recruitment experience.

Create a cutting-edge website for your 

company. Make sure it is up to-date, 
useful and contains all the information 
they need. Engage with fresh grads on 
your online profiles and professional 
networking platforms. Use the internet to 
advertise your job vacancies and send job 
alerts. Ninety-one percent of respondents 
in a 2015 Bayt.com poll on recruitment 
practices in the MENA find it extremely 
useful to receive job notifications on their 
email and smartphone. 

Corporate videos and a photo gallery are 
also great ways to advertise your culture 
and grab the attention of young talent 
looking for a great work environment and 
top job assignments.

Display an entrepreneurial spirit
Our research has shown that millennials 
are increasingly interested in running their 
own business. Whether this is due to the 
economy or other factors, it is clear that 
entrepreneurship in the MENA region has 
grown. In terms of future aspirations, 39% 
of fresh graduates are actively considering 
setting up their own business, while 41% 
may consider it.

With a newly developed appetite for 
entrepreneurship, top fresh grads are 
coached to shop carefully for that first job 
and they will want to ensure that their 
first job is one that gives them the learning 
and growth they crave and the ability and 
freedom to control their fate and contribute 
their own ideas and perspectives.

Fresh grads will want to hear of generous 
induction and orientation programmes, 
internal and online and third-party training 
provisions, coaching, mentoring, buddy 
programmes, even book clubs, luncheon 
seminars and educational allowances.

In addition, companies are encouraged 
to support flexible working, as well as 
gather the resources to create smaller, more 
specialized teams. Companies are also 
advised to shed traditional performance 
reviews in favour of more transparent, real-
time feedback 



50 > QATAR TODAY > JUNE 2016

THE GEOPOLITICS 
MUST GO ON...
THE RECENTLY HELD GCC-US SUMMIT IN RIYADH CAME AT A DIFFICULT TIME OF 
INCREASINGLY TENSE US-ARAB RELATIONS WHICH HAVE BEEN ON THE ROCKS FOR 
SOME TIME, ESPECIALLY WITH THE SAUDI KINGDOM. HENCE THE SUMMIT WAS 
A PERFECT OPPORTUNITY TO BRING THE SIDES CLOSER TOGETHER AGAIN AND 
REFURBISH THEIR SERIOUSLY DEGRADED RELATIONS. HOWEVER, IT IS HARD TO 
SAY WHETHER IT HAS SUCCEEDED IN DOING THAT.  
BY SASA ZUZMAHOWSKI

foreign affairs > tag this
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Public mood surrounding 
President Obama’s trip to 
Riyadh was saturated with 
criticism on both sides. 
Although Saudi Arabia’s King 

Salman politely marked the summit as 
“constructive and fruitful”, according to 
the Saudi Press Agency, it ended without 
the signing of a single agreement, leading 
to the conclusion that parties are far away 
from finding common ground on key 
issues. Similarly, the US president tried to 
reassure Arab allies that US policy is to use 
“all elements of power to secure US core 
interests in the Gulf region and to deter and 
confront external aggression against our 
allies.”

According to Joseph A. Kéchichian, a 
senior fellow at the King Faisal Center for 
Research and Islamic Studies in Riyadh, it 
is fair to say that the April visit was both a 
damage control stop, as well as an attempt to 
show the relevance flag on the global scene. 
But much has changed among the two old 
allies, and the US-Saudi partnership is 
undergoing deep structural changes. With 
a pinch of irony, Kéchichian commented 
for Qatar Today that some policy wonks 
highlighted that the opportunity to attend 
a GCC Summit was also too good to pass 
up, especially since the French President, 
François Hollande, beat Obama to the 
honour when he was invited to join the 
December 2015 GCC summit.  

“And cynics have also declared that 
Obama made the trip to secure speaking 
engagement gigs after he leaves office, 
although time will tell whether GCC states 
will be as generous with him as they were 
with his predecessors, including making 
generous contributions to his inevitable 
Presidential Library and Museum,” said 
Kéchichian.  

Irony aside, it is evident that there has 
been a reset of relations between the US 
and the GCC. According to Jean-François 
Seznec, adjunct professor in the School of 
Advanced International Studies (SAIS) at 
the Johns Hopkins University, the US has 
placed its own views and interests above 
those of the GCC members. The GCC 
leaders may not have been as “bitterly 
disappointed” as has been mentioned in 
the press, since, after all, they themselves 

were seeking to maximise their interests 
vis-á-vis the US without having to change 
their own policies. But relations are “still 
viewed as very important, albeit based on 
mutual interests, although much less warm 
and fuzzy than they were under President 
Bush who was easily manipulated by his 
own advisers and Gulf friends,” he told us. 

Diplomatic blunders
But from the very start of the summit a 
certain resentment could be felt. And when 
the US president finally arrived in Riyadh, 
American media quickly noted that the 
Saudi host didn’t welcome his American 
guest at the airport, sending the Governor 
of Riyadh and the Foreign Minister instead. 

“Regrettably, the trip was not particularly 
successful, because King Salman did not 
fall for Obama’s false charms and, perhaps 
more important, sharply disapproved 
of the American’s lectures,” commented 
Kéchichian.  

This should come as no surprise since 
“complications” occurred even before the 
summit when President Obama, in his 
comments for The Atlantic, described Gulf 
countries as “free riders” that show “an 
unwillingness to put any skin in the game” 
regarding their own regional security. For 
Seznec, this is just reality, which cannot be 
denied since “the Gulf countries have de 
facto been free riders, in the sense that they 
have looked at the US as the main defender 
of their interests in the region. Until the 
Yemen war, the Gulf leadership depended 
on the US to provide bodies, technology and 
treasure to fight Iran or whatever enemy 
there was at any one time. This is no longer 
the case. It does not truly matter who is 
president of the United States, the US 
public has lost interest in fighting for the 
Gulf States,” he says. But for Kéchichian the 
“free riders” comment was a serious error 
in judgment by a leader who ought to know 
better.  

But the US needs Gulf allies more than 
ever to fight militant groups in the Middle 
East, such as Daesh and Al Qaeda, which 
are far from being defeated even after 
Russia and US-led air strikes. Meanwhile, 
the Saudis have gathered a coalition of 
39 Muslim countries to combat Al Qaeda 
or the Islamic State. Moreover, the GCC 
states have been incredibly generous in 
past decades, providing huge financial and 
logistic help to US and allied forces during 
the Iraq campaign in 1991 and from 2003-
2011, as well as in the war in Afghanistan, 
Kéchichian  points out. Recently, the 
differences and disagreements over the 
conflict in Syria, the nuclear deal with 
Iran and the Yemen crisis, have certainly 
contributed to decreased GCC engagement 
in US-led operations. “But no one can deny 
that the two sides share common interests, 
topped by the security and stability of the 
region. It might be better to achieve such 
objectives in tandem with Washington but, 
regrettably, the Obama Administration 
altered its priorities and may be said to 

"It might be better to 
achieve regional security 
and stability objectives in 
tandem with Washington 
but, regrettably, the 
Obama Administration 
altered its priorities 
and may be said to have 
misjudged the importance 
of what his predecessors 
painstakingly weaved."
JOSEPH A KÈCHICHIAN
Senior Fellow 
King Faisal Center for Research and Islamic 
Studies (Saudi Arabia)
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have misjudged the importance of what 
his predecessors painstakingly weaved,” 
Kéchichian added.  

A most sensitive issue  
Finally, current tensions have been 
amplified with the possibility of the US 
administration releasing at least a part 
of a secret chapter from a congressional 
inquiry into the 9/11 attacks that speaks of 
possible Saudi connections to the attackers. 
The New York Times recently reported 
that Saudi Arabian officials have told the 
Obama Administration and members 
of Congress “that it will sell hundreds 
of billions of dollars’ worth of American 
assets if Congress passes a bill that would 
allow the Saudi government to be held 
responsible” in US courts for any role in the 
9/11 terrorist attacks. But for Kéchichian 
nothing could be further from the truth.  
“Riyadh was on record for: (1) wishing 
that Washington publish the mysteriously 
classified 28 pages so that it could respond 
to whatever accusations were contained in 
them; and (2) not threatening to withdraw 
its long-term investments of US bonds and 
properties. In the event, the Kingdom had 
and has no objections to the release of the 
28 pages, and believes that self-reliance 
ought to be its priority.” 

And according to Seznec, the public, 
pushed by the press and many lobbies 
in Washington, sees the Saudi religious 
establishment as the originators of the 
extreme ideologies that have been used 
by Daesh and Al Qaeda. This view is then 

used by the enemies of the Arab countries 
in the US as a good base to attack Saudi 
Arabia in US courts. One should brace for 

the possibility that the courts would side 
against the Saudis, without the government 
being able to stop them. The threat of Saudi 
Arabia to sell its $500 billion-worth of US 
bonds would not sway the judiciary and 
would only lead to a substantial increase 
in interest rates worldwide, which would 
impact both the Gulf countries and the 
US, but not necessarily have a disastrous 
impact on the US economy. 

Politics vs economy 
So, will economic relations between Arabs 
in the Gulf and the US also deteriorate due 
to widening gaps in their political views?  
Kéchichian believes that economic relations 
are “way too important to be entrusted to 
amateurish politicians”. And Seznec stated 
that “the US firms are still very much liked 
by the Saudi and Gulf businesses. Politics 
may sway arms purchases, but will not 
sway other industries. Further, the Gulf 
countries are so dependent on US arms 
programmes that they are stuck in working 
with the US to keep the airplanes flying, 
the tanks running and the guns firing. 
But although it is beneficial for the GCC 
states to see more foreign investments 
flowing into their troubled economies, 
Seznec thinks that both sides will likely see 
fewer investments. “The first because of 
the political uncertainty of the Iran-Gulf 
relations, and the second because there is 
less money in the Gulf today.” 

Kéchichian goes on to say there are 
excellent chances that US policy towards 
the GCC will be altered after the US 
presidential elections if the most likely 
Democratic Party nominee, Hilary Clinton, 
wins the nomination. Clinton is familiar 
with Saudi and GCC leaders and she will find 
common ground with them easier. “Were 
she to win, HH King Salman (Al Saud in 
general and GCC leaders in unison) will be 
the first to congratulate her,” he concluded. 
But even if relations remain unchanged, 
the Gulf states should not hesitate in the 
face of growing independence, as it means 
taking the destiny of their region into their  
own hands 

President Obama meets 
with GCC leaders at the 
summit in Riyadh.

"The public, pushed 
by the press and many 
lobbies in Washington, 
sees the Saudi religious 
establishment as the 
originators of the extreme 
ideologies. This view is 
then used by the enemies 
of the Arab countries in the 
US as a good base to attack 
Saudi Arabia in US courts."
FRANÇOIS SEZNEC
Adjunct Professor 
School of Advanced International Studies 
Johns Hopkins University
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HIDDEN 
BENEFITS OF 

THE OIL SLUMP
WHILE THE GCC REGION HAS BEEN IN A FLUX THE PAST FEW MONTHS 

DUE TO THE PERSISTENTLY LOW OIL PRICES, FOR THOSE WHO ARE 
USED TO LOOKING FOR THE SILVER LINING THIS IS NOT SUCH A BAD 

TURN OF EVENTS AFTER ALL. WE BROUGHT IN FOUR EXPERTS IN 
THEIR RESPECTIVE FIELDS TO TALK ABOUT THE DIFFERENT WAYS 
IN WHICH LOW OIL PRICES CAN ACTUALLY INCENTIVISE THE GULF 
COUNTRIES TOWARDS A MORE SUSTAINABLE ECONOMIC MODEL. 
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T
here is a strong positive correlation be-
tween a weak economy and a booming 
tech industry, according to Dany Far-
ha. The economic slowdown is what 

has allowed technology companies to boom 
globally and the same is projected to hap-
pen regionally. “There is no better time to 
be a tech entrepreneur in the region than 
now,” he says. “During these difficult eco-
nomic conditions, there is a silver lining. 
It is when economic conditions are chal-
lenging that consumers and enterprises 
look for the most efficient and innovative 
solutions, and these are provided by tech-
nology companies. We should continue to 
innovate at the early stage and help build 
amazing businesses in the later ones. Those 
contribute substantially to income, output 
and employment. History has proved that 
a weak economy spurs entrepreneurship 
and innovation. There is no better time to 
fund SMEs and entrepreneurs than in a  
downturn.”

He adds, “Higher unemployment in a 
slower economy triggers a positive cycle of 
young pioneering professionals who create 
their own jobs by starting their own small 
ventures. It is the reason we have witnessed 
a rise in the number of new entrepreneurs 
in France and Spain, where both countries 

are enduring the industrialised world’s 
highest unemployment rates.”

Farha explains that, despite a difficult 
second half of 2015, drawn down by slump-
ing oil prices and budget deficits, the re-
gion’s tech entrepreneurship landscape 
continued to move upwards. “The ecosys-
tem is expanding and has witnessed a rise 
of the digital economy and the emergence 
of potential regional unicorns,” he affirms.

The GCC governments are trying to re-
place oil-reliant economies through eco-
nomic diversification policies in order to 
reduce their oil dependence. The region 
has seen a lower oil price impact as its suc-
cessful decade-long diversification strat-
egies are coming to fruition, more effec-
tively in some countries than others. The 
non-oil private sector continues to show 
strong growth. This will further encourage 
governments to support the SME sector, 
and thus the startup and entrepreneurship 
environment.

“A weaker economy projects a new per-
spective in terms of diversification, as it fu-
els a more entrepreneurial and innovative 
approach in a tough and competitive work 
environment. The need to raise the bar on 
quality and service and to become more 
efficient and effective tends to inspire new 

ideas,” explains Farha, adding that “some of 
the biggest leaps in technology were made 
in the second half of the 1980s” when oil 
prices ranged from $25/bbl to $45/bbl in 
inflation-adjusted terms. 

“Regional tech startups will thrive over 
the next couple of years, in an attempt to 
drive a much-needed higher productivity 
and efficiency across various industries. 
Take, for example, the last recession when 
Airbnb, Uber and other global unicorns 
were founded. These companies monetised 
the needs of people in the post-crisis econ-
omy. Many disruptive technologies were 
founded in the ‘New Economy era of the 
late 90s’. With over 109 players currently 
investing in the technology startup sec-
tor across its various stages, north of $250 
million were raised in the last 18 months by 
regional tech entrepreneurs. More invest-
ments in technology and the digital econo-
my, both at private sector and government 
levels have, and will, over the mid to long 
term, help boost the economy. The growth 
has been exponential and we expect this 
trend to continue in 2016. It is the right 
time for regional tech entrepreneurs to step 
up and take advantage of the need to diver-
sify the economy and prove they are worth 
investing in.”

Dany Farha, Chief Executive Officer of BECO Capital, 
expects a regional boom in startups and venture capital,

if oil prices linger at their current levels.

WHEN ONE BOOM CLOSES, 
ANOTHER OPENS
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DANY FARHA
Chief Executive Officer 
BECO Capital
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W
hile it is no secret that Qatar is an 
economy that is heavily dependent 
on oil and gas, there has been a de-
liberate and conscious effort by the 

government of the State of Qatar to diver-
sify and reduce its reliance on commodity 
markets. As a result, a number of the large 
local enterprises have been seeking off-
shore investment opportunities to smooth 
out the highs and lows of commodity price 
movements and add stability to their oper-
ations.

“We put these efforts to the test by 
designing a smart beta portfolio of 
companies selected from the Qatar 
Stock Exchange (QSE) and testing their 
performance against the recent oil price 
decline. This project was run as part of 
Financial Markets, a capstone business 
education course at Carnegie Mellon 
University in Qatar (CMU-Q). The project 
used Q-SmartLab, a CMU-Q initiative that 
facilitates big data analytics to support 
academic research, curriculum expansion 
and projects that provide cutting-edge 
solutions to corporate partners,” say 
Dr John O’Brien, Associate Dean and 
Associate Professor of Accounting and Dr 
Fuad Farooqi, Assistant Teaching Professor 
of Finance at CMU-Q.

The Financial Markets course had 
students screen all of the companies listed 
on the QSE along different metrics like 
earnings quality, liquidity and market 
depth. Working with a shortlisted set of 
firms, the students conducted a detailed 
fundamental analysis of each company to 
arrive at an intrinsic value.

This analysis accounted for growth 
projections in light of the oil price 
movement and how this would impact 
the sales and costs. While the analysis was 
simple in some cases, in other firms the oil 
price drop posed downward pressure on 
both revenue and costs; using quantitative 
tools, the students arrived at the net impact 
on these firms to come up with the target 
share price.

It is challenging, to attempt to figure 
out how low oil prices would affect each 
of the companies. “Take the example of a 
consumer goods company,” says Dr Farooqi. 
“While naturally the cost of logistics, like 
importing and transportation, may have 
gone down, other factors like a demand  
slowdown would have a negative impact.” 
So the team had to analyse each case deeply 
to tie in all the variables.

“Mapping the intrinsic value against the 
market price, we computed the expected 

return for each selected firm. This forward-
looking measure of return, coupled with 
the historical volatility, was used to arrive 
at an optimal portfolio mix from this group 
of 15 firms. As a risk mitigation measure, 
we ensured that our single firm or industry 
exposure was capped at certain levels to 
allow the opportunity to diversify,” says Dr 
O’Brien.

The final portfolio included ten firms 
that, when combined together, helped 
the returns stay insulated from market 
swings (see chart). It is evident that the 
returns were not impacted too much by 
the drop in the commodity market, which 
can be construed as the success of the local 
economy to diversify so that the companies, 
collectively, remain protected from a repeat 
of the swings in prices recently seen in oil 
and gas. 

While this particular methodology 
is proprietary and was developed for 
educational purposes and not for use by 
any external agency, it would buoy the 
prospects of investment firms in the region 
to fine-tune their portfolios. Dr Farooqi 
asserts that despite the climate, there are 
still gems in the financial markets and 
scientifically assisted portfolio building can 
still help you turn profits.

SMART 
METHODS 
TO INSULATE 
PORTFOLIOS
While the financial markets 
took a battering last year and 
lay at the mercy of oil prices, 
two CMU-Q professors helped 
develop smart beta portfolios 
that could weather these 
turbulent conditions. 

Portfolio performance against crude oil prices in the recent past

TIME (2011-16)
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I
n general, oil fields in the region are still 
quite nascent with respect to digitization. 
At this time, it is imperative that compa-
nies that have invested in the relevant 

infrastructure also invest in the critically 
important analytics and visualization lay-
ers to tie the data together. For example, 
some companies have already installed the 
latest metering and well surveillance equip-
ment. However, this equipment needs to be 
coupled with strong analytics on the back 
end to help predict well failure in order to 
avoid both direct costs in the form of costly 
downtime and indirect costs due to subop-
timal work over rig utilisation. These in-
vestments can help NOCs turn their wealth 
of information into meaningful insights, re-
duced costs, and increased cash flow.

So, what is needed now is not necessarily 
an investment in new technology, but 
rather optimizing on the investments that 
have already been made. With budget cuts 
being felt in every sector, NOCs cannot 
afford white elephants. At the same time, 
if they stop making targeted investments, 
they risk falling behind technologically. So 

we will see smarter investments aimed at 
getting more from what is already there. 
At any stage of technological maturity, 
a relatively incremental investment in 
analytics can significantly improve the 
status quo. For example, the majority of 
wells being drilled today are collecting 
real-time drilling mechanics data (torque, 
weight on bit, rotation, etc.) When properly 
aggregated and analyzed, this data can be 
used to greatly improve drilling speeds 
and reduce loss time incidents (e.g., stuck 
pipe, downhole tool failure, and formation 
damage).   

Once the data is integrated, effectively 
analyzed and presented in a meaningful 
way, there are benefits across the value 
chain, from exploration to transportation 
and export. Most relevant for regional 
NOCs, however, are the areas of: Drilling 
Optimization, Production Optimization 
(including reservoir modeling and 
management), and Executive Dashboards 
that can help decision makers better link 
the business with the realities in the field. 
Executive Dashboards, while conceptually 

not new, are advanced platforms that have 
the ability to give senior decision makers 
unparalleled insights. It is now possible 
to integrate the production data of every 
well in a portfolio, the capex projects, and 
the reservoir models to better understand 
the impacts of various decisions on the 
company’s operations and business 
outlook. All this can be done on a single, 
easy-to-use dashboard, bringing the whole 
company to a CEO’s iPad. 

Many oil companies have invested 
in the needed technology. To maximize 
the benefits of digital oil fields, senior 
management must work to overcome the 
institutional barriers that keep the data 
locked away and prevent it from becoming 
useful information. It is important to 
remember that to do any of this, security 
is paramount. Specifically, it will be 
important to secure both the Operation and 
Information Technology environments.  
This means ensuring that best practices 
are being implemented at every stage of a 
project lifecycle, from design to operations 
and maintenance.

FOR NOCs,
IT’S TIME TO DIGITISE OR DIE
While national oil companies (NOCs) in the region have traditionally been slow in 

innovating, would the low oil prices convince them of the need to invest in new 
technologies? Dr Walid Fayad, Executive Vice President at Booz Allen Hamilton 
MENA, gives us the low-down on how the O&G sector is reacting to this crisis.
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W
hen the UAE first tentatively an-
nounced an increase in fuel prices 
last year (only for transportation, 
not industries), Luay Al Khatteeb 

says it didn’t come as a surprise. “It has long 
been expected and is in line with IMF rec-
ommendations. The fall in global oil prices 
made it inevitable. The oil market is flooded 
with oversupply and traditional oil produc-
ers are experiencing competition over mar-
ket. The high oil prices of old might never 
return because of several variables like the 
shale revolution and budgets need to be 
adjusted to accommodate this new norm.” 
There needed to be an economic reform at 
a state level and, one after the other, many 
GCC member states followed suit in an ef-
fort to improve their fiscal buffer in the fu-
ture.

While the trend is undoubtedly a step 
in the right direction, the path for energy-
pricing reform will be long and fraught 
with risks. Governments need to adopt 
mitigation policies such as compensation 
for households, especially those with low 
incomes, and technical assistance and 
loans to help industries adjust. “It’s not 
just about putting in place such schemes 
but the governments should also launch an 

education policy to communicate candidly 
the need and the benefits of such policies to 
their citizens,” Al Khatteeb says. 

On that note, it bodes well to remember 
that there have been instances, like in 
Kuwait, where subsidies were once rolled 
back due to public dissatisfaction. “Public 
pressure will continue on governments,” he 
says. “Especially from the non-upper class 
families who, traditionally speaking, thrive 
on cheap fuel. The removal of subsidies 
has to be gradual, giving people the time 
to adjust and mentally embrace a rational 
use of energy, whether it be electricity or 
transportation.” In a region which has one 
of the highest per capita consumption of 
water and energy, only tough and tangible 
measures like these can force users to 
consider the implications of rampant and 
uncontrolled use of resources. 

While this was a long time coming, 
the price slump definitely helped move 
things forward and speed up the process of 
phasing out subsidies. “It was always part 
of the reform process. The talk on subsidies 
has been going on for many years. Now the 
region is facing fiscal challenges in adjusting 
their budgets, populations are growing and 
other costs are mounting, like money spent 

on security and wars. The governments no 
longer has the luxuries of the past decades.” 

Even in a country like Qatar, which is 
a special case because of its enormous 
wealth, slashing subsidies is a good move. 
“Although Qatar can afford to be more 
generous, if they want to develop a viable 
economy and improve their fiscal position, 
steps need to be taken in phasing out 
subsidies. I don’t believe it would massively 
impact the citizens who enjoy a very high 
standard of living and the government 
always has the option of making some sort 
of financial agreement to help citizens who 
are impacted,” he says.  It is very likely that 
the removal of subsidies will open the door 
to tax reforms like the implementation of 
VAT, income or corporate taxes. Analysts 
have already started speculating on and 
preparing for this scenario. “Adopting new 
tax systems is necessary to diversify sources 
of income for the state as opposed to staying 
reliant on just hydrocarbons,” Al Khateeb 
says.  The need for these reforms is clear. 
Now it’s all about how governments shape 
up and plan their economic development 
and, more importantly, how they explain 
to their citizens the long-term benefits of 
these plans themselves. 

RIPPING OFF THE BAND-AID, 
SLOWLY

Discussions on subsidies and taxation are not new to the region. In fact, the International Monetary 
Fund has long been recommendating that GCC governments implement some far-sighted economic 
reforms. The slump in oil prices finally forced their hand, says Luay Al Khatteeb, Executive Director 

at Iraq Energy Institute and Fellow of Global Energy Policy at Columbia Univeristy.

LUAY AL KHATTEEB
Executive Director 
Iraq Energy Institute
&
Fellow
Global Energy Policy
Columbia Univeristy
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During the “golden era” 
(until 2014), when black 
gold was routinely traded 
above $100 per barrel, Gulf 
countries recorded capital 

inflow reaching epic proportions. They 
entrusted their enormous surpluses to 
their Sovereign Wealth Funds (SWF) which 
heavily invested in a variety of assets around 
the globe. But  the financial circumstances 
of the Arab Gulf countries have changed 
dramatically.

At first, many analysts were convinced 
that most of the GCC states possess huge 
financial buffers, helping them to withstand 
a temporary drop in oil prices, stating that 
any worries were redundant. This is partly 
true. But hardly a week passes by without 

new reports and forecasts calling for deep 
structural changes in Gulf economies. 
Jim Rogers, a legendary investor and co-
founder of the Quantum Fund, once said 
that bottoms in the investment world do not 
end with four-year lows; they end with 10 or 
15-year lows. But for the majority of Arab 
economies this could be too long a time as 
Gulf billions are evaporating fast. Since it is 
not to be expected that oil and natural gas 
prices will recover any time soon, this could 
have a detrimental effect on the overall 
stability of the regional economies. The 
IMF’s researcher’s calculations revealed 
that GCC countries may expect a combined 
deficit reaching over $750 billion by 2020.  

Although Arab sovereign funds still 
hold $2 trillion in publicly listed equities 

As an inevitable consequence of a prolonged period 
of low oil prices, Gulf-based sovereign wealth funds 
are readjusting their long-term strategies, selling 
their financial assets abroad and pulling the money 
out at a rapid rate to fill the gaping budgetary holes. 
Also, there has been increased pressure on the 
them to invest in the local market in order to support 
projects troubled by budgetary cuts.

By Sasa Zuzmahowski

crossroads
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worldwide, only the United Arab Emirates, 
Qatar, and Kuwait’s fiscal buffers will last 
for over 25 years on current fiscal plans and 
oil price projections, according to the IMF 
forecast.

A red alert is being sounded for Bahrain 
and Yemen, who are expected to exhaust 
their reserves in the next two years, while 
other countries will run out of buffers in 
four to seven years. Dr Angela Cummine, 
a sovereign wealth expert from the 
Department of Politics and International 
Relations at the University of Oxford, 
told Qatar Today that “in the first half of 
2015, Saudi Arabia, the world’s largest oil 
exporter, is estimated to have pulled out 
between $50-70 billion from various asset 
managers in response to around $73 billion 
being wiped off its foreign reserve assets 
since the oil price slide started. A large 
chunk of those assets has been redirected 
back into the budget to help cover the 
country’s enormous public expenditure 
commitments, the highest in the Gulf 
region.”  

It is evident that the economies 
dependent on single-commodity exports 
are likely to pay the price of slow structural 
reforms and diversification. In theory, Gulf 
SWFs would usually be recommended to 
search for safe but profitable investment 
opportunities in Western and Asian 
markets. Instead they are facing a dilemma 
whether to liquidate their foreign assets and 
to what extent in order to cover government 
debt at home. The IMF predicts that the 
combined current account surplus of oil-
exporters could rebound to $200 billion by 
2020, merely a third of the $630 billion of 
assets they boasted about in 2011.

 “The immediate effect of the oil price 
slump on the investment strategies of 
Gulf-based SWFs should be a strengthened 
commitment to diversification, combined 
with a new focus on liquidity,” Dr Cummine 
noted and added that with around 60% 
of SWF assets domiciled in oil- and gas-
producing countries, the commodity price 
slump equals dwindling revenues for 
energy-exporting governments and a new 
era of recurring budget deficits. That means 
two things for commodity-based SWFs: 
cash injections stop and drawdowns start, 
she said.

Sell, sell, sell!
Consequently, the recent news about the 
possibility of sovereign funds withdrawing 
about $700 billion from European stock 
exchanges should not come as a surprise. 
Even though less vulnerable than their Gulf 
neighbours, Qatar and UAE too seem to feel 
the pinch. Qatar has already been selling 
some commitments to private equity 
(PE) funds. It was reported that the Qatar 
Investment Authority (QIA) announced 
stake sales in German construction 
company Hochtief, French construction 
conglomerate Vinci and two London office 
buildings and it is reported to be in talks to 
sell the film studio Miramax.

Dr Cummine thinks that the need for 
more liquid portfolios could explain the 
recent sales by the QIA and other funds 
out of major European and US equities. 
However, these moves could also be a 
reaction to global and Eurozone stock 
market volatility that characterized the 
past six months. In such conditions it 
is logical to expect that the volume of 
investments will decline this year, although 
some suggest that withdrawal of offshore 
SWF investments will be partly replaced 
by private investors from the Gulf, who 
are searching for safer and more profitable 
opportunities abroad. 

The absence of Gulf sovereign funds will 
probably be felt among assets that require 
long-term profitability. In addition, experts 
suggest that flows of petrodollars can have 
tremendous financial, monetary and fiscal 
effect. So, the reversed flow of capital back 
to the countries of origin in order to buffer 
troubles at home might have notable 
consequences on a global financial level. 
“Global liquidity will shrink because global 
liquidity basically means dollar liquidity 
and all the GCC and Saudi need dollars,” 
Mohamad Al Hajj, a macro strategist for 
EFG Hermes UAE, told the Financial Times. 

“The Qatar Investment Authority, along 
with other regional peers such as Mubadala 
in the UAE and the recently announced 
sovereign fund for Saudi Arabia, are all 
tasked with helping reduce the dependence 
of their sponsor governments on oil 
revenues. To this end, the QIA targets 
long-term strategic investments to help 
provide capital and economic drive 

"The immediate effect of 
the oil price slump on the 
investment strategies 
of Gulf-based SWFs 
should be a strengthened 
commitment to 
diversification, combined 
with a new focus on 
liquidity."
DR ANGELA CUMMINE
Sovereign wealth expert 
Department of Politics and International Relations 
University of Oxford
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when its oil reserves begin to decrease 
(predicted to occur around 2020),” 
continued Dr Cummine. Current economic 
circumstances make the realisation of that 
objective all the more urgent. Accordingly, 
she expects a tempered continuation of 
that mission with the QIA continuing to 
allocate a portion of its portfolio to illiquid 
assets such as private equity, real estate and 
infrastructure assets, but at a slower pace 
than witnessed over the past decade given 
the need for greater liquidity to cover the 
looming fiscal deficits.

 
Readjusting long-term strategies 
Additionally, Gulf SWFs are under pressure 
to reassess their long-term investment 
strategies. Dr Cummine said that all Gulf 
SWFs will be re-evaluating their investment 
strategies in light of potential mission 
creep beyond their original institutional 
objectives.  Most funds in the region are 
development or savings funds. They are 
tasked with helping develop the local 
economy (e.g., the QIA) or with maximizing 
savings for their sponsor governments 
(e.g., Abu Dhabi Investment Authority). 
“As the demand for cash increases across 
the region, governments in the Middle 
East will increasingly look to the assets 
of their sovereign funds to plug deficits 
quickly. This increases the risk of ‘mission 
creep’ for many SWFs as they are suddenly 
expected to provide liquid cash reserves to 
sponsor governments. Positions must be 
unwound quickly and portfolios rebalanced 
as a quick exit from liquid assets leads to an 
overweight risk in illiquid holdings. This is 
a major explanation behind the slow-down 
in outgoing investment volumes and the 
asset sales,” explained Dr Cummine. 

It is expected that the main focus of Gulf 
SWFs will be the infrastructural projects 
at home in order to counter a possible $1 
trillion shortage in funding, although many 
projects have already been scaled back or 
rescheduled over an extended time frame. 
In combination with private investors and 
companies, Arab governments are urging 
the SWFs to target these infrastructural 
projects, such as for example the 
realization of ambitious rail projects, 
which have meanwhile become victims of 
budgetary cuts. Public private partnerships 

and alternative sources of funding could be 
the main instruments for the completion 
of these projects. In addition, it is expected 
that more funds will be diverted into local 
real estate. This will provide an important 
source of additional capital for real estate 
markets across the Middle East.

But “it is too early to tell how successful 
Gulf SWFs have been in reallocating assets 
to local markets. The challenge there 
will be absorption capacity. Typically the 
domestic markets in the region do not offer 
sufficient opportunity or depth to meet 
the increasing need for income return 
and wealth preservation,” concluded Dr 
Cummine 

Largest sovereign wealth funds worldwide as of January 11, 2016,
by assets under management (in $ billions)
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Government Pension Fund –
Global (Norway) 824.9

Abu Dhabi Investment
Authority (UAE) 773

China Investment
Corporation (China) 746.7

SAMA Foreign Holdings
(Saudi Arabia) 668.6

Kuwait Investment
Authority (Kuwait) 592

SAFE Investment
Company (China) 547

Hong Kong Monetary Authority
Investment Portfolio (China - Hong Kong) 417.9

Government of Singapore
Investment Corporation (Singapore) 344

Qatar Investment
Authority (Qatar) 256

National Social Security
Fund (China) 236

Temasek Holdings
(Singapore) 193.6

Investment Corporation of
Dubai (UAE) 183

Abu Dhabi Investment
Council (UAE) 110

Australian Future Fund
(Australia) 95

Samruk-Kazyna JSC
(Kazakhstan) 85.1
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The Green Programme for 
Schools (GPS) is an initiative 
by Qatar Today which aims 
at spreading the message 
of sustainability among 
students and inculcating 

green habits during their formative 
years.  Through unique programmes, GPS 
enhances students’  understanding of the 
environmental challenges and gives them 
the tools to make a positive change, while 
initiating a dialogue between students and 
their peers and parents on ways to conserve 

energy, water and electricity. 
Posters and contextual stickers placed 

at relevant points constantly reminding 
students of the obligation they have towards 
the environment and how something 
as simple as turning the lights off in an 
empty classroom and not wasting water in 
the bathroom is more meaningful than it 
seems as first. In addition to this, we help 
the school plan various internal activities 
as well as field trips and brainstorm other 
fun and inspiring ways to get the students 
to engage with the message. 

On May 17, the conclusion of the third edition of 
Green Programme for Schools was celebrated at the 
Birla Public School Auditorium. Amidst a cheering 
crowd of students from over 30 schools, Cambridge 
School was awarded the GPS Eco School of the Year.

green scene > tag this

Recognising
 the eco spirit

Students from 
Cambridge 

School accept the 
GPS Eco School 

of Year award.
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“It is a part of our corporate 
social responsibility plan 
to make the environment 
a greener place to live in. 
Being an integral part of 
the energy sector of this 
country, we stand firmly 
committed to the belief that 
there is an eminent need 
for conservation of energy 
and the time is now.”

SHEIKHA SARAH NASSER AL THANI
Head of Communications and PR
Woqod

For more than six months, awareness 
campaigns and competitions were 
conducted in various schools encouraging 
students to come up with green initiatives 
to contribute and make their support 
system a greener place to live in, putting the 
responsibility directly on the students. The 
idea was to start from the grassroots level 
where it matters the most. 

This year we introduced three  green 
warriors through GPS Electra, Ekon 
and Hydrox. These mascots encouraged 
students to be thoughtful and mindful 
of the environment we live in. Their goal 
was clear: Ekon was created to spread the 
word on the three Rs of reduce, reuse and 
recycle, whereas the other two – Electra 
and Hydrox – speared ahead in their goal 
of saving electricity and water, respectively.  

On May 17, Qatar Today and its partners 
came together to celebrate this successful 
third edition and during the occasion, 
schools that showed the greatest eco-
initiatives were honoured. We invited 
students to submit environmental projects 
developed in their schools during the year-
long programme, and these were analysed 
by a panel of our partners who nominated 
the six best ones. More weight was given to 
projects that are centred around the idea 
of reducing wastage, conserving important 
resources such as water and electricity, 
and using existing resources efficiently. 
Projects that showed a high level of student 
engagement were also shortlisted for the 
Eco School of the Year award. This year 
was particularly tough as the projects were 
numerous and of very high quality. 

Before the awards were announced, our 
partners were invited to take the stage 
to address the hundreds of students and 
teachers who were gathered. Under the 
patronage of the Supreme Education 
Council, GPS was sponsored by Woqod this 
year and helped us in reaching out to the 
largest number of students yet – more than 

32,000 students from 60 schools across 
government, independent and private 
schools. Representatives from Woqod, 
in addition to those from the support 
sponsors – Qatar Cool, Jungle Zone and 
Tasweeq – were present at the occasion. 
We also had speakers from our knowledge 
partners, Qatar Green Building Council, the 
Arab Youth Climate Movement Qatar and 
Mission20, a youth volunteer group, whose 
GPS coordinators helped us implement 
the programme across the schools over the 
year.

In her message, Sakala Debrass, 
Marketing Manager at Oryx Publishing and 
Advertising, emphasised the importance 
of saving the environment and facing the 
challenges caused by the rapidly changing 
climatic conditions of today.  The biggest 
mistake we can make is thinking that 
someone else will take care of the problem. 
And it was this same misguided thinking 
that has resulted in our children inheriting 
a planet that is slowly dying. The least we 
can do now is to equip our children with the 
understanding and tools they need to right 
our wrongs. That’s why GPS goes beyond 
the archetypal green call-to-actions and 
places the onus directly on the students, 
helping them discover the value of their 
contribution and the impact they can make 
on the environment. 

Sheikha Sarah Nasser Al Thani, Head of 
Communications and PR at Woqod said: “It 
is a part of our corporate social responsibility 
plan to make the environment a greener 
place to live in. Being an integral part of 
the energy sector of this country, we stand 
firmly committed to the belief that there is 
an eminent need for conservation of energy 
and the time is now. With regards to GPS, 
this is a great initiative and we believe that 
these confident, enthusiastic and eager 
students are the ambassadors of the future. 
With their young minds, I’m certain we can 
build a greater tomorrow.  
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“It is not just about saving 
the environment but also 
saving ourselves along the 
process. Climate change is 
a problem that the younger 
generation needs to solve 
and we require students to 
be engaged and be a part 
of the solution from now.”

HAMODA YOUSSEF
Communications Manager 
Qatar Green Building Council
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Reiterating the importance of GPS, 
Director of Business Development at Qatar 
Cool, Mohannad Khader, said: “Qatar Cool 
is honoured to be a part of the GPS to be 
engaging with students and help educate 
them about their responsibility towards 
the environment. We believe that district 
cooling has an important role to play in the 
Qatar National Vision 2030.”  

Thanking the GPS initiative, Qatar 
Green Building Council’s Communica-
tions Manager, Hamoda Youssef, said: “It 
is not just about saving the environment 
but also saving ourselves along the pro-
cess. Climate change is a problem that the 
younger generation needs to solve and 
we require students to be engaged and be 
a part of the solution from now. We are 
hoping to find a generation that is envi-
ronmentally conscious and sustainably 
responsible as well.” 

The Co-founder and National 
Coordinator of the Arab Youth Climate 
Movement Qatar, Neeshad V S, was invited 
to address the students. He opined that the 
gathering was a powerful testament that 
showed green education is no longer on 
the sidelines of education today. “GPS is an 
initiative to create and empower students 
with a mindset to change them personally 
for the betterment of a sustainable future 
that we all strive for today. With a deeper 
knowledge, I hope this will leave us 

with a renewed commitment to make a 
sustainable future. Climate change is a 
global issue and we can inspire students to 
act on this issue and make a difference in 
our lives. This is a step forward for Qatar.” 

The event continued on to the prize-
giving, during which a video about 
Cambridge School’s award-winning Paper 
Bag Project was played which definitely 
inspired the students present to come 
up with more innovative and impactful 
projects for the next edition. The winning 
schools were given trophies, gifts and 
flags that would be proudly flying on 
their flagstaff at their campuses. Some 
of the honourable mentions were also 
acknowledged, schools that we couldn’t 
call on stage but had submitted interesting 
projects, nonetheless. 

The event concluded with Events Officer 
at Oryx Publishing and Advertising, 
Jasmine Victor, delivering a heartfelt 
thanks to all those who had made the event 
possible: main sponsors Woqod; support 
sponsors - Tasweeq, Qatar Cool and Jungle 
Zone; activation partners – Mission 
20; knowledge partners – Qatar Green 
Building Council; visual media partners – 
Well On; and media partners – ILoveQatar. 
The event drew to a close with a promise 
that when Green Programme for Schools 
returns the next academic year, it would 
be bigger and better 

THE WINNING SCHOOLS

A total of seven schools were singled out this 
year in recognition of the exceptional projects 
they implemented on their campuses in order to 
engage students and spread awareness. The 
awards were handed over by Sheikha Sarah 
Nasser Al Thani, Head of Communications 
and PR at Woqod; Nahar Al Mutawah, Chief 
of Operations and Services at Qatar Cool; 
Zeina Kays, Head of Public Relations & 
Media at Tasweeq; and Hamoda Youssef, 
Communications Manager at Qatar Green 
Building Council. 

+ GPS Eco School of the Year 
The Cambridge School 

+ GPS Diamond Award 
Gheras International School

+ GPS Platinum Award 
Al Ahnaf Bin Qais Independent School 

+ GPS Gold Award 
Birla Public School 

+ GPS Silver Award 
Vision International School

+ GPS Bronze Award 
Rajagiri Public School
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The year-long Green 
Programme for Schools saw 
students placing posters and 
stickers at relevant locations 
to create awareness on their 
responsibility towards making 
a sustainable and green 
environment. In this edition, 
around 60 schools and 32,000 
students participated from all 
over the country.
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U
nlike the conventional systems before 
it, Samsung has succeeded in creat-
ing a super-thin cooling apparatus 
(0.6mm) for the powerful Exynos pro-

cessor in the Galaxy S7 and S7 edge. A var-
iation of the desktop water-cooling mod-
el, the cooling technology at play in these 
smartphones keeps vital components like 
the processor working at optimum temper-
ature, greatly extending the lifespan and 
allowing for longer uninterrupted usage. 
Under the stunning metal shell of the S7 is 
flat copper piping that weaves around the 

Graphics Processing Unit and the proces-
sor to dissipate the heat generated by the 
phone. The piping ensures that the heat is 
evenly spread and not concentrated in any 
specific spots. Loosely described as ‘air con-
ditioning for your phone’, the piping has a 
liquid that vaporises at high temperatures 
and then condenses at low temperatures. 
The liquid draws heat from the processor 
when vaporised and repeats the cycle over 
and over again, converting from vapor to 
liquid and vice versa depending on which 
component is hotter than the rest.

The Galaxy S7’s unique cooling system, also known as ‘own 
personal air conditioning’, allows uninterrupted usage even 
when running intensive applications.

THE COOLEST SMARTPHONE

Ironman suit
in the works
Hyundai’s automotive division is working on a wearable robot, 
the company announced in a blog post. Details are scarce, but 
it appears to be an Iron Man-like suit designed for industrial use 
and medical rehabilitation, among other applications. The photos 
show various uses for the suit, from a man receiving assistance 
walking up a flight of stairs to a factory worker lifting a heavy 
door. Hyundai’s suit is designed to lift up to 100 kilograms, or 
approximately 220 pounds. There’s no word on availability or 
pricing, but Hyundai is developing the suit for commercial use.

F
acebook denied allegations that it reg-
ularly surpresses politically conserv-
ative news stories. The social network 
came under fire when former Facebook 

staffers were quoted in a report that said 
the site “routinely” censors right-wing 
content – including stories about the CPAC 
gathering, Mitt Romney, Rand Paul, and 
more – from appearing in its “trending” 
news section. In response, Facebook’s VP 
of Search Tom Stocky, who leads the team 
responsible for trending topics, said there 
is “no evidence that the anonymous allega-
tions are true.”

Facebook 
faces criticism 
of censorship

MENA
UNDERESTIMATES
CYBERCRIME

A
ccording to EY’s latest Global Fraud Survey, only 29% of executives 
in the Middle East recognize cybercrime risk, compared to 47% 
globally. Michael Adlem, EY’s MENA Fraud Investigation & Dispute 
Services (FIDS) Leader, says: “As the use of technology to disrupt 

organisations’ systems becomes increasingly rampant, companies 
are becoming more and more susceptible to cyber breaches. However 
executives in the Middle East do not recognize cybercrime as a high 
risk. This hints at two possibilities: either executives in the Middle East 
are overly optimistic and believe their systems are more sophisticated 
than those globally, or - there is a general lack of awareness around the 
subject, which is why management does not view it as a concern. To 
combat such threats, it is imperative that organisations develop a cyber-
breach response plan that brings together all parts of the business in a 
centralised response structure.”
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Yousuf Abdulla 
Al Kubaisi, COO, 
Ooredoo Qatar, and 
Bernard Najm, Head 
of Business for Middle 
East and Africa and 
Vice President at 
Nokia Networks, Inc.

T
he event saw QSTP and the Korea In-
stitute for Advancement of Technol-
ogy (KIAT) – with whom QSTP has a 
knowledge-sharing agreement – pres-

ent best practices from different perspec-
tives that highlight the technological expe-
riences of Qatar and the Republic of Korea. 
“R&D is meaningless until it is put to use,” 
said James (Jung-Wook) Kim, Team Lead-
er, KIAT Global Strategy Planning. “Money 
and time are required for the commercial-
isation of technologies, and these are not 

always available. Korea has a top ranking in 
investment and research, but still lags be-
hind in the commercialisation aspect, mak-
ing it important to initiate programmes 
that support tech transfer. That is what our 
National Tech Bank does, and this is why we 
value the rich exchange between KIAT and 
QSTP in terms of sharing knowledge and 
experience on best practices, successful en-
trepreneurial programmes and favourable 
industrial policies, in addition to providing 
mentorship opportunities.”

N
okia Corp. and Ooredoo Qatar have signed a three-year agreement under which Nokia 
will upgrade and expand Ooredoo’s existing mobile broadband network across the 
country. Under its Supernet initiative, one of the most significant network evolutions 
in the country’s history, Ooredoo Qatar is already using Nokia’s LTE-Advanced car-

rier aggregation technology to offer subscribers with compatible mobile devices up to 375 
megabits-per-second speeds in busy areas of Doha. Under the new agreement, Nokia will 
deploy its leading 2G, 3G, 4G LTE, LTE-A radio and core network technologies and services 
expertise. This will allow Ooredoo Qatar to expand the Supernet service across the country.

Qatar Science & Technology Park (QSTP) hosted a 
TECHtalk expert discussion under the theme ‘Industrial 
Technology and Commercialisation’.

COMMERCIALISING RESEARCH

C
ook told Reuters that the investment 
would create opportunities to partner 
with Didi – fuelling speculation that 
Apple is making a strategic investment 

that complements its own plans for a new 
electric car. Didi Chuxing dominates the 
country’s private ride-hailing market, and 
claims to have 300 million users in 400 cit-
ies across China who take 11 million rides 
every day. Didi Chuxing also claims it ac-
counts for 87% of China’s ride-hailing mar-
ket, in which US-based Uber is trying to 
break through. Cook acknowledged Apple’s 
electric car project, described by Tesla CEO 
Elon Musk as “an open secret”, which has 
included hiring specialist engineers and 
designers from companies including Tesla, 
Ford and GM, and public documentation 
that has shown Apple’s search for testing 
locations.

APPLE BUYS UBER 
RIVAL IN CHINA
Apple has invested $1 billion
in Didi Chuxing, China’s version 
of Uber, ahead of a high-profile 
visit to the country by CEO
Tim Cook.

NOKIA TO UPGRADE 
OOREDOO’S NETWORK
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Alfardan Premier Motors Co., 
the exclusive retailer of Jaguar 

in the State of Qatar, hosted 
the launch of the world’s 

ultimate practical sports car – 
the all-new Jaguar F-PACE.

ALL-NEW 
JAGUAR F-PACE

REVEALED

D
eveloped using Jaguar’s Lightweight 
Aluminium Architecture, the F-PACE 
combines purity of line, surface and 
proportion with F-TYPE-inspired fea-

tures such as powerful rear haunches, fend-
er vents and distinctive tail light graphics. 
A bold front grille and the muscular bonnet 
hint at the performance potential of engines 
like the available V6 380PS supercharged 
petrol engine on the F-PACE S. Elements 
such as slender full-LED headlights, forged 
22-inch wheels and short front overhang 

carry the design vision of the C-X17 concept 
through to production. 

Commenting on the launch of the new 
addition to the Jaguar family, Rabih Ataya, 
General Manager for Alfardan Premier 
Motors, said: “We are extremely honoured 
to launch this fine example of automotive 
technology and performance engineering 
in Qatar.” The All-New Jaguar F-PACE 
is now available exclusively at Alfardan 
Premier Motors showrooms in Qatar with 
prices starting at QR211,900.

THE MOST 
POWERFUL CAMARO

J
aidah Automotive, the exclusive dealer of Chevrolet 
in Qatar, launched the 2016 Chevrolet Camaro,  more 
exciting and refined than its predecessor. Designed to 
be the most powerful Camaro ever built, the vehicle goes 

from a standing start, accelerating to 100 mph and then 
back to a complete stop in 313 metres,  100 metres less than 
the closest competition, providing a more nimble driving 
experience. The 2016 Camaro is also loaded with innovative 
technology, offering an all-new Drive Mode Selector, 
segment-exclusive, Interior Spectrum Lighting that deliver 
24 different ambient lighting effects on the dash, door 
panels, and center console, in addition to high-definition, 
configurable colour displays and driver-centric technology 
like Head-Up Display, wireless smartphone charger and 
Apple CarPlay.
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T
he car, named Godzilla, represents a combined effort between Artis, Kuhl Racing and 
master engraver Takahiko Izawa. Precision handling, a reinforced body and superb 
aerodynamics are the features that stand out in the Godzilla. Ahmed Pauwels, Chief 
Executive Officer of Messe Frankfurt Middle East, organizers of the exhibition, said: 

“I have always maintained that Automechanika Dubai is the ideal platform for showcasing 
the best in the spare parts and car accessories market.” He further added, “The most 
important characteristic of Automechanika is that it presents an opportunity for analysing 
trends and opportunities for the industry; finding out about the latest products available in 
the market; and searching for new business partners.”

business > auto news

RICH RIDE
A brilliant gold-plated luxury car, 
worth $1 million, was launched at 

Automechanika at the Dubai World 
Trade Centre earlier last month. 

“I
n future there will be closer cooperation in different 
areas,” Mattias Mueller told Reuters TV. The Qatar 
Investment Authority (QIA) holds a 17% stake in 
Volkswagen and two seats on its supervisory board. 

Mueller further added the company’s top management was 
in the process of “very constructive” talks with the QIA.  
According to the German media, following the emissions 
scandal last year, QIA had urged Volkswagen to check the 
role of labour leaders who were hesitant about efforts by 
management to increase cost savings. Mueller, however, 
refused to comment on the issue.

VOLKSWAGEN’S 
QATAR PUSH
Europe’s biggest carmaker Volkswagen is 
still coming to terms with its emissions-
cheating scandal, but the company’s CEO 
maintains that strengthening bonds with 
Qatar is on its radar. H

onda is giving away a total of 4 million Qatar Airways 
Qmiles this Ramadan and every retail customer will 
receive free Qmiles with their purchase. Miles will vary 
on different models but Qmiles on each model will be 

sufficient for a free airticket to various exciting destinations. 
With the purchase of any new car, customers can also 

benefit from financing their car with 0% interest for one year 
and 90 days before having to pay the first installment. Low 
down payments and low monthly installments starting from 
QR999 on 2017 model City will also be available exclusively 
from May 19 until July 7. Honda motorbike customers can 
also benefit from amazing prices and free accessory vouchers 
worth up to QR5,000 with the purchase of selected bikes 
models from May 22 until July 7.

Ramadan with 
DOMASCO
In celebration of the Holy month of Ramadan, 
Doha Marketing Services Company WLL 
(DOMASCO), the authorised distributor for 
Honda in Qatar, has incredible offers on new 
and used Honda cars, motorbikes and marine 
engines.
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L
evante, the SUV launched by Maserati 
earlier this year, made its Qatar 
debut this month; and is all set to hit 
the Qatari market in June. The all-

terrain vehicle’s world premiere at the 
2016 Geneva Motor Show was said to be a 
landmark development in the company’s 
history. Levante is based on the evolution 
of the sedan platform, designed exclusively 
by Maserati. The car chassis has been 
specifically developed to offer unique on-
road drivability and competitive off-road 
capability, with day-to-day comfort and 
practicality. So, what does the launch of 
Maserati’s first-ever SUV mean for the 
Italian luxury vehicle manufacturer? In 
an exclusive interview with Qatar Today, 
Umberto Cini, the company’s Managing 
Director for Middle East, Africa and India, 

talks about the entire process behind the 
manufacturing of the Levante.

“When I joined Maserati in 2004, we 
initiated talks about the possibility of 
having an SUV. It was at the end of 2003 
that Maserati presented to the world the 
first-ever SUV concept car called Kubang. 
But it was only a project and not intended 
for production,” says Cini, adding that 
though Maserati had been in the market for 
decades, it was the company’s merger with  
Fiat Chrysler Automobiles that enabled it 
to gain knowledge about the technology and 
infrastructure for designing an SUV. Cini 
also said that the Levante project undertook 
a lot of design amendments and mechanical 
tests before reaching the production stage. 
“In terms of the cost incurred, the FCA 
group invested approximately 1 billion 

“MASERATI DNA DEEPLY 
INGRAINED IN LEVANTE”
UMBERTO CINI, MASERATI’S 
MANAGING DIRECTOR FOR 
MIDDLE EAST, AFRICA AND 
INDIA, TALKS ABOUT THE 
SALIENT FEATURES OF THE 
COMPANY’S FIRST-EVER SUV, 
IN AN EXCLUSIVE INTERVIEW 
WITH QATAR TODAY.

BY UDAYAN NAG

Umberto Cini, Maserati’s Managing 
Director for Middle East, Africa 

and India (left) with Charly Dagher, 
General Manager, Maserati Qatar 

at the launch of Levante.
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euros in the development of this model,” he 
added.

Prior to this, Maserati had never revealed 
the price of a model, but was the decision on 
it (the price) taken by dealerships or was it 
based on the current economic situation of 
Qatar? “The value of a Maserati is based on 
our long-lasting standards of quality and 
performance. Of course we do take into 
consideration the market prices of our 
competitors and strive to stand out from 
the rest. We always come up with a value 
that would suit our customers’ demands 
as well as our business needs,” says Cini. 
Commenting on the drop in the sale of 
luxury cars because of the region’s trying 
economic circumstances, and how Maserati 
planned to support its Alfardan Sports 
Motors dealership in the current situation, 
Cini says: “At Maserati, we see our dealers 
as partners. We work hand in hand with 
our partners in good and bad times. Yes, it’s 
true that the Middle East economy is not 
at its best at the moment, but I still believe 
there’s a world of opportunities out there. 
We have a fantastic product line, which has 
never been so complete before. We have 
the Ghibli, the Levante, and our flagship 
sedan – the Quattroporte. We have always 
supported our partners by being the leader 
in market preferences.”

And what does Cini think about the 
Middle East market, and Qatari customers 
in particular? “I have been in the Middle 
East for almost a decade. I realised that in 
this part of the world there’s nothing called 
average or ordinary. The Qatari customers 
enjoy the best that life has to offer – 
restaurants, travel, fashion, etc. They have 
expensive tastes. As a luxury car brand, I 
believe Maserati fits perfectly within the 
aspirations of the Qatari people.”

The Levante comes with a host of features 
but which one stands out amongst them? 
“We have invested a lot of time to make the 
Levante what it is. It’s 100% Maserati. All of 
the features that are present in the car are in 
line with the Maserati DNA which consists 
of our core values such as premium Italian 
craftsmanship and superior performance. 
We are among the first luxury automobile 
brands in the world to win the world 
championship in F1. We had master driver 
Juan Manuel Fangio winning five world 
championships while racing a Maserati. 
These are not features, but achievements 
and a legacy that only few brands in the 
world, such as Maserati, can lay claim to,” 
says Cini.

The Levante, after all, is Maserati’s first-

ever SUV. How will it shape up against 
the other SUVs in the market? “We will 
definitely provide stiff competition for 
others,” says Cini, before adding that what 
the company was really concerned about 
was overall business and the ownership 
experience delivered to its clients. He 
further says: “The SUV segment accounts 
for approximately 50% of the entire 
automobile luxury market. It is a great 
opportunity to cover a target that before 
was left to competitors. SUV means Levante 
for us, and Levante represents one of the 
products in the line-up that will help us 
achieve our global goal of delivering 70,000 
Maserati units by 2018.” 

What about the features that define 
the luxury, sports and safety aspects of 
the Levante? “If you imagine the market 
as a graph, the sports consumers would 
constitute one axis, while luxury consumers 
would constitute the other. At Maserati, 
we always aim at being in the middle by 
balancing the two aspects – luxury and 
sports,” says Cini. “In terms of sportiness, 
the Levante Sports Pack features carbon 
fibre and the black matte finish, while in 
terms of luxury, we have incorporated 
refinements in the leather, handmade 
wood finishes and even Zegna silk interiors 
into the Luxury Pack. If our customers’ 
preferences tilt towards one side, we are 
able to provide them an opportunity to 
customise their Maserati to suit their 
requirements,” he adds.

Commenting on the safety features 
of the vehicle, Cini says: “The Levante 
is equipped with powerful Lane Assist 
and Adaptive Cruise Control systems to 
ensure the safety of the driver as well as 
passengers. The Lane Assist is a system 
that can be used effectively when the driver 
accidentally leaves the lane. Meanwhile, 
the Adaptive Cruise Control enables you 
to maintain a safe pre-set distance between 
the Levante and the car ahead, especially 
while cruising on highways. So if it detects 
a car much slower than your driving speed, 
the moment you reach the pre-set distance, 
the car automatically slows down.”

And lastly, would the Levante being 
in the market affect the sales of older 
Maserati models such as the Ghibli? “Not 
at all. I believe the Levante and Ghibli are 
two distinct models, each having their 
own target customers. Furthermore, we 
provide customisation options for every 
product line. Each model of Maserati 
delivers a unique kind of experience to our 
customers,” says Cini 

“If you imagine the 
market as a graph, the 
sports consumers would 
constitute one axis, while 
luxury consumers would 
constitute the other. At 
Maserati, we always aim 
at being in the middle by 
balancing the two aspects 
– luxury and sports.”
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The deal promotion website 
Groupon.com emerged in 2008, 
thrived, and went public in 
2011. Its current market value 
of approximately $2.4 billion 

and activity in nearly 30 countries imply 
that its scheme works; and yet, business 
managers have complained for several 
years that running a Groupon promotion 
is bad for business. They find it tough to 
cope effectively with the sudden rush of 
customers, and disproportionate discounts 
lead to financial losses. A 2012 Boston 
University study confirmed the negative 
effect of a Groupon promotion on an 
average local business’ online reputation. 
That finding spiked our curiosity. The 
success of Groupon and its popular use 
by restaurants and similar businesses 
suggested to us that the system must have 

some positive impacts, and we undertook to 
find out if this was true and, if so, to whom 
it applied. 

Genuine positives despite equally genu-
ine negatives
Groupon deals concern local merchants 
whose Yelp ratings represent their online 
reputations; Yelp reviews function as 
a proxy for financial performance. The 
preliminary study (analysis of data from 
more than 2,200 restaurants) confirms pre-
existing findings that average Yelp ratings 
for restaurants are lower after Groupon 
promotions than before. This was expected. 
But what was surprising was to see that 
for a portion of restaurants, average Yelp 
ratings increased after a Groupon offer. The 
question therefore became: what type of 
restaurant can boost its online reputation 

WHAT’S THE DEAL?

CAN ONLINE REPUTATIONS BE IMPROVED BY 
OFFERING GROUPON-TYPE PROMOTIONS?
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by running such a deal? We discovered 
that restaurants with an average prior Yelp 
rating of no more than 3.67 (out of 5 stars) 
and no more than 30 customer reviews 
experienced a rating increase of 0.22 in the 
month following the Groupon offer. This is 
a relatively high increase, so it’s a significant 
finding. Moreover, it concerns about 24% 
of restaurants in the sample.  It is actually 
quite logical that deal promotions are 
most likely to boost the online reputations 
of restaurants with relatively low prior 
ratings and relatively small review volume. 
That said, the volume of prior reviews also 
plays a critical role in deal effectiveness. If 
a restaurant has a lot of negative reviews, 
say 50 or more, this creates a negative 
environment and a negative bias. As 
a result, even if a Groupon-recruited 
customer has a positive experience, he or 
she is less likely to write a positive review or 
even write any review. In contrast, when the 
overall volume of prior is relatively small, 
customers are less influenced by them and 
so less biased and more independent in 
their views and comments. 

Accounting for individual manager 
choice
Restaurant or other business managers 
choose to run a Groupon promotion for 
all sorts of reasons. This is called “self-
selection” and it presents a considerable 
challenge in empirical research. Our goal 
was to establish a causal relationship, 
but the variety of business situations 
and personal choices complicates causal 
inference. For example, a manager may 
opt to offer a Groupon deal because of 
currently declining online ratings. In such 
a case, a rating decrease observed after a 
Groupon promotion may simply be due to a 
continuation of this trend. It would be false 
to conclude that the Groupon promotion 
caused the rating decrease when it may not, 
in fact, have had any impact at all. To deal 
with this issue, we created a control group 
of restaurants that had not run Groupon 
promotions but were otherwise similar (in 
13 characteristics) to those that had. This 
enabled us to firmly establish the causal 
relationship between Groupon promotions 

and increased ratings for a specific type 
of restaurant: those with mediocre prior 
ratings and a limited number of online 
reviews.

Cost versus benefits of Groupon promo-
tions
The likelihood of a Groupon promotion 
having a negative impact on a business’s 
online reputation is not necessarily a reason 
to forego using it. Indeed, Groupon is first 
and foremost a marketing tool that can 
effectively increase consumer awareness 
and attract new customers. The potential 
damage to online reputation constitutes the 
risk or cost associated with these benefits. 
Restaurants with the profile we identified 
are likely to gain the most from Groupon-
type deal promotions, and the associate risk 
is minimal. Still, in other cases, the genuine 
benefits of this marketing tool can make its 
use worth the cost. What is important is for 
managers to think more about sales and 
figures when they are considering whether 
or not to run a deal. They should assess the 
potential benefits of running a deal along 
with whether or not their business could 
handle the risk to their reputation. They 
might conclude that the answer to this 
question is yes.

Practical applications
While we have identified the key 
characteristics of businesses liable to 
benefit from Groupon-type promotions 
(those with medium ratings and small 
volumes of reviews), it is also important 
not to forget that Groupon-type deals 
have a high risk of negative impacts on 
online reputations. To maximise the 
potential benefits of a Groupon promotion 
and minimise the risk, we suggest that 
businesses that fall outside of the most 
favourable profile do the following:

 Use deal promotions to promote only 
new products or services

 Limit deal promotions to off-peak 
times, such as discounts valid on 
weekdays but not weekends

 Offer deal promotions on selected 
items (e.g., specific dishes) or certain 
categories of items (e.g., beverages) 

ABOUT THE AUTHOR
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CLOSER TO 
GLOBAL 
CONNECTIVITY
GTT Communications, Inc. and GBI 
recently announced that they have 
formed a strategic relationship to 
provide enhanced services and 
connectivity in the Middle East.

T
he leading global cloud networking 
provider to multinational clients and 
the global service provider that owns 
and operates a multilayer, carrier-

neutral network connecting the world to 
the Middle East have formed a strategic 
alliance and, as part of the agreement, 
GTT will be adding new points of presence 
(PoPs) in the Middle East, starting with the 

United Arab Emirates (UAE) and Qatar. 
Through this deployment, clients will be 
able to leverage GTT’s global network while 
gaining access to GBI’s extensive reach 
across the Middle East.

The agreement will also provide GBI 
with connectivity to the United States and 
Europe. Amr Eid, CEO of GBI, said: “GTT s 
leading Tier 1 IP network will broaden 

GBI’s reach and allow us to deliver new, 
innovative services, both within and outside 
the Middle East.”

Rick Calder, president and CEO of GTT , 
said: “The launch of new PoPs will enable us 
to extend our network reach in the Middle 
East, furthering our goal of connecting our 
clients to any location in the world and any 
application in the cloud.”

T
he upcoming Tawar Mall with more than 312 shops and 
restaurants will offer the public a unique opportunity 
o buy cosmopolitan brands that will broaden the retail 
landscape of Doha. The wide corridors with natural 

light, the panoramic restaurant, the external music water 
fountain, the internal fountain, the boutique hotel of 122 
rooms and a traditional Souq are some of the main attractions 
making this concept unique and enjoyable. Salamander, 
Joe s Crab Shack, Oud Milano, Lovely Lace, Villa Queen, Real 
Madrid Official Store and Buono Chocolates are some of the 
few new concept stores being introduced at the mall.

TAWAR MALL UNVEILS 
CONCEPT SHOPS
Tawar Mall unveiled 59 new concepts and flagship 
stores to be opened inside the arena revealing a 
new shopping and leisure experience for Qatar.

T
his entertainment centre is fitted with interactive games that 
combine physical energy, excitement and an opportunity to 
test the discovery skills of children aged 5 years and older. 
CanDo is divided into three fun zones: The Green Zone, 

where children generate energy through physical games such as 
jumping, rowing, cycling, balancing and dancing to charge up their 
unique CanDo battery. This earned energy can then be redeemed 
in the Red Zone, where children can enjoy a 4D ride, games and 
attractions equipped with the latest technologies. They can also 
discover energy in the Yellow Zone by solving mind games and 
sensory activities.  Children are so consumed with electronics 
these days that they don t really get any physical activity. CanDo 
combines their love for the digital world with physical activity to 
improve their physical development and well-being, says Sara Abu-
Issa, Managing Partner of CanDo.

CanDo, a unique entertainment centre for children, 
is now open at the Gate Mall and is based on a one-
of-a-kind entertainment concept that merges digital 
games with physical activities.

PLAY, LEARN AND ENERGISE
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T
his Ultra laptop is super-lightweight and 
ultra-slim. It is the lightest and slimmest 
ultra laptop in the world. Even with its 
15.6-inch Full HD (1920x1080) IPS panel 

display and 14-inch widescreen, its super-slim 
bezel provides the laptop with a big screen and 
exceptional colour reproduction viewable from 
nearly any angle. It weighs a scant 980g, about 
the same as three apples. For durability it has a 
carbon magnesium alloy body and for impressive 
performance and improved processing power, 
it comes with the 6th-generation i5 Intel Core 
Processor, Windows 10 and 4GB RAM with a 
256GB SSD. With a long-lasting 7.5 hours of 
battery life, this is the perfect companion for 
users on the move. The Gram is the winner of CES 
2016, the IF Gold Award 2016 and the Red Dot 
Award 2016. 

Reflecting LG’s longstanding reputation as a 
leader in smartphone cameras, the LG G5 comes 
in a new design with a sleek, metal uni-body 
featuring a slide-out battery and a modular design 
that gives a greater smartphone experience. It 
has two cameras on the rear: one with a standard 
78-degree lens and another with a 135-degree wide 
angle lens, the widest available in any smartphone. 

The 135-degree lens offers a viewing angle that 
is approximately 1.7 times wider than those of 
existing smartphone cameras and 15 degrees 
wider than the human eye s field of view. Encased 
in a sleek metal aluminium body and slide-out 
battery to easily swap out a depleted battery for 
a fully charged one in seconds, the LG G5 offers 
Quick Charge 3.0 for incredibly fast charging. 
By employing an intelligent algorithm, Quick 
Charge 3.0 is 27%  faster and 45% more efficient 
than the previous generation. Complete with LG 
Friends, a collection of companion devices, the 
G5 can be transformed into a digital camera, Hi-
Fi player and more. Pop-out Picture combines 
images taken by the standard and wide angle lens 
to create a picture-in-a-frame effect. Film Effect 
can apply nine different film emulators to an 
image, while Auto Shot is an enhanced camera UX 
which automatically captures the perfect selfie 
shot when a face is recognized. The LG G5 worth 
QR2499 comes with the LG Cam Plus, LG Battery 
Kit and one-year LG Extended Warranty Package,  
making total savings of QR 747. 

The LG G5 and LG Gram are available across 
Jumbo Electronics showrooms, Spark Lifestyle 
Electronics and leading hypermarkets.

LG LAUNCHES
NEW ELECTRONICS

LG Electronics has rolled out the world s 
lightest 15.6-inch Ultra Slim laptop and 
the highly anticipated LG G5 smartphone. 
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BETTER
FOR

BUSINESS
O

oredoo is investing heavily and 
putting infrastructure in place 
to provide business customers 
with the latest, safest and best 
value for money solutions to 
meet their business needs. The 

company says it is working to position 
itself as the partner of choice for all 
businesses – from small entrepreneurs to 
large enterprises – and offer an innovative 
range of tailored mobile, fixed and ICT 
solutions to support business customers. 
Ooredoo’s goal is to develop a new range of 
smart services for Qatar. Current business 
portfolio favourites offer great service and 
value including Ooredoo Business Fibre 
Plan, which offers great speeds of up to 
300Mbps for customers. Businesses across 
the country, including local fashion brand 
Fanilla Couture, are choosing Ooredoo 
Business Fibre for its reliability and speed.

Designed and created locally, Fanilla 
Couture needs a reliable email connection 
and fixed line to stay in touch with suppliers 
and retailers 24/7, and ensure that pricing 
and production is always on track. “I need 
to be able to contact suppliers around the 
world and connect to social media wherever 
I am via any device, which is why Ooredoo’s 
Supernet was the only choice for me.” says 
Fanilla Couture owner, Razan Suliman. 

MiNis Doha also invested in Ooredoo’s 
Supernet, with a Mobile Broadband data 
bundle and state-of-the-art My-Fi and 
My-Fi cradle device. Connection was a 
priority for the independent business and 
connecting via a standard fibre line was not 
possible due to the catering cabin’s location 
at The Pearl Qatar. With plans in place for 
expansion across Qatar, the connectivity 
solution needed to be scalable.  Another 
challenge for the business was the need to 
connect to its Point of Sale system, so that 
the company could monitor trends in sales 
and see how its operations are doing in real 
time. 

“MiNiS Doha is reliant on technology 
to stay alive. Every day we take pictures, 
share our specials and use social media to 
advertise our locations and opening times. 
In just over 17 weeks we grew our Instagram 
and Snapchat following to more than 7,000 
potential customers and I need Ooredoo’s 
reliable and strong Internet connection to 
stay linked to them wherever I am,” said Ali 
Al Saadi, MiNiS Doha owner. 

For full details of all the solutions 
available from Ooredoo, pop into an 
Ooredoo branch with a dedicated Business 
Desk or ring the business team on 800 8000. 
Visit www.ooredoo.qa/businessinstincts 
for further information.

OOREDOO RECENTLY 
ANNOUNCED ITS VISION 

TO BECOME THE LEADING 
BUSINESS-TO-BUSINESS 

ENABLER IN QATAR.
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WHILE THE CONCEPT OF GREEN BANKING IS STILL NASCENT IN THIS PART OF THE WORLD, 
SOME FINANCIAL INSTITUTIONS LIKE DOHA BANK ARE IN THE VANGUARD OF THIS MOVEMENT. 

BANKING ON
THE ENVIRONMENT

T
here is now heightened awareness 
within the banking community 
about the need to modify their 
activities and strategies to 
ensure the protection of natural 
resources and the environment. 

As a result, banks are increasingly adopting 
Green Banking as part of their corporate 
social responsibility (CSR) and sustainable 
development agenda. CEO of Doha Bank, 
Dr Seetharaman, says,  “We believe banks, 
as responsible corporate citizens, have a 
role to play in protecting the environment 
and must contribute to sustainable 
development.” 

Across the globe, there have been 
continuous efforts aimed at mitigating 
the risk of climate change caused by 
human activity. While it is true that banks 
are considered relatively environment-
friendly and do not impact the environment 
greatly through their own internal 
operations, the external impact on the 
environment through the activities of their 
customers is indeed substantial,  says 
Dr Seetharaman.  Banks can therefore 
play a vital role in aiding the reduction of 
external carbon emissions by financing 
green technology and pollution-reducing 
projects. Green finance as a part of Green 

Banking can make significant contribution 
to the transition to resource-efficient and 
low-carbon industries.  

Greenhouse gas emissions need to be 
estimated for major economic sectors in 
areas of banking operation to determine 
the carbon footprint.  Based on the carbon 
footprint in various economic sectors, 
targeted initiatives can be proposed 
to promote green economies. These 
initiatives can include lending for green 
projects, Clean Development Mechanism 
(CDM) schemes and paperless banking. 
The allocation matrix should be such that 
the greater the carbon footprint in the 
relevant economic sector, the higher the 
allocation of capital for Green Banking and 
sustainable projects.

The carbon footprint will be different 
across various geographies and economic 
sectors and hence country-wide and sector-
wide allocations should be explored. This 
forms the basis for Green Banking and 
brings prudency into the capital framework,  
says Dr Seetharaman. 

Being more specific, he says, “In our view, 
every bank should earmark a minimum 
of 10% of Tier 1 capital subject to a cap 
of 10% of risk-weighted capital towards 
Green Banking or CDM or any other 

sustainable development projects, taking 
into consideration the carbon emissions 
prevailing in the economy in which the 
bank operates.”  

Doha Bank ‘s CSR philosophy is rooted 
in a commitment to promote and support 
high-impact programmes that make a 
positive impact on communities and on the 
environment. The bank promotes paperless 
banking, Internet banking, SMS banking 
and the like, as well as online channels such 
as Doha Sooq, e-remittances, e-statements 
and online bill payments. They also 
launched a green credit card as well as a 
green account.

In addition, Doha Bank has a 
dedicated Green Banking website www.
dohagreenbank.com, which integrates 
the Bank s initiatives in promoting 
environmental sustainability by reaching 
out to the public and private sectors as 
well as to local communities. Doha Bank 
hosts the annual Al Dana Green Run as 
part of its efforts to enhance environmental 
awareness and promote a healthier lifestyle 
among members of the local community, 
in addition to campaigns like beach clean-
up, Planet Savers Club, etc., spearheaded 
by the bank ‘s  Green Banking Task Force 
Committee 
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F
or 90 minutes, all you can hear is a 
soothing voice telling you how your 
mind, body and soul connect to 
each other. Yoga is a sense of being 
in the moment and focusing on 
getting the posture right to really 

feel the body twist. Only, it hurts double 
because the temperature is turned up to 
make the room as hot as 101 degrees. The 
instructor, Dari Pass, starts the class by 
saying: “Welcome to Dynamic Hot Yoga – 
some like it hot!” Through a series of deep 
breathing and balancing postures, anything 
can be achieved is what she claims. A 30-
day challenge happens every quarter in 
the studio of Garvey’s European Club for 
everyone to learn the basics of hot yoga. The 
benefits are detoxification, stretching to 
your limits, intensifying your core muscles 
and feeling that extreme twist. The heat 
allows students to stretch deeper into the 
posture and detoxifies your body. Testing 
our limits, she did. 

Speaking about how she came around to 
learning this form of fitness, she says: “I was 
a high school English teacher and counselor 
for 15 years and ended up taking a sabbatical 
for medical reasons. When I went back to 
my hometown in the United States, I did 
different forms of exercise to get my health 

back in shape, like a high cardio exercise 
routine, crossfit, bootcamp, etc. I was in a 
holistic supermarket one day and just asked 
out of curiosity what other fitness routines 
I could sign up for. The lady told me all you 
need is hot yoga. I had never heard of it, so I 
stepped into the yoga studio and my life has 
never been the same again. Each day poses a 
challenge. It was intense and fun,  a perfect 
routine for body and mind transformation,” 
says Dari.

Beginning the class with deep breathing 
exercises, the instructor guides us into the 
different animal poses such as cat-cow, 
camel, rabbit and pigeon, learning how 
to focus on one long and slow rhythm of 
breathing – the appetizer session. After the 
initial deep breathing and spine stretches, 
the main course is savoured, where we 
move onto the balancing postures which 
represent bird flight forms such as the eagle 
pose and the extended triangle. This is the 
most difficult part of the session where the 
core muscles are worked out while literally 
sweating your guts out. 

Party time in between the session is for 
drinking a sip of water and taking a deep 
breath to focus. 

“To focus on that moment of being 
present is what makes me who I am. I got 

Your body is sending you a 
message: when the going 

gets tough, inhale and 
twist your core, says Dari 

Pass of Dynamic Hot Yoga. 

By Keertana Koduru

KEEP CALM AND 
DO HOT YOGA
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fit and lost a ton of weight controlling my 
high blood pressure. Everything seemed to 
work out for me and I had a positive outlook 
full of energy. I’ve lived here in Qatar for 
nine years and there wasn’t any hot yoga 
available that I could continue with,” says 
Dari.

“I gave up everything to pursue this 
because I believe in the miracles that 
resolve in this style of yoga. I’m grateful 
for this opportunity and always wanted to 
make a difference. This is my way of giving 
back to the community as an educator. I 
made that leap of faith and brought this 
form of fitness into town. The success when 
we first launched last year in 2015 was 
tremendous.” 

Making strides in the world of hot yoga, 
she says: “I have mentors who are decades 
older than me and can do handstands with 
so much ease. It is a lifelong journey of 
finding the right balance and the alignment 
for any posture to be perfected,” says Dari. 
“Looking at the mirror is so important, as it 
is an essential part of the practice. It helps in 
correcting your posture during a particular 
pose. The breath is an anchor and controls 
how much your body can stretch. It works 
as a pump to push a little more.”

She herself took more than four years to 

achieve a stretched triangle pose: “I didn’t 
have my centre. Balancing postures took 
me a lot of hard work, sweat and tears to 
achieve. You have to get used to the heat 
before slipping easily into a posture.  It’s 
like a session at the chiropractor. Alignment 
is key.” 

The instructor who loves reading and 
playing instruments also had a record of 
her own back in the 80’s and says: “My 
heart is always with children; if I get the 
right support, bringing yoga into the school 
system can benefit students in a great way.”  

By the time we come to the desserts series, 
which is the last 30 minutes of the session, 
you are sitting on the mat stretching till your 
forehead meets the knee. Every day she has 
the same message to her class:  Mastering 
the mind and body connection takes time 
and it’s going to be alright. Don’t stop, don’t 
quit. It is challenging and not everybody is 
born with a flexible, bendy body. You can 
and you will. Alignment is the key. Let your 
breathing take its natural form.  

Closing the session in shavasana is 
probably the best part of the session that 
rejuvenates your energy from the body to 
the mind and leaves you refreshed like you 
can run a marathon after it. 

See you on the mat! 

DARI PASS 
Instructor
Dynamic Hot Yoga

DYNAMIC YOGA PACKAGES

+ DHY’s 30-Day Challenge QR700
+ DHY’s One Body-One Mind Package –
 5 Classes/week, QR400
+ DHY’s OHM Package –
 8 Classes for QR640
+ DHY’s Strike a Pose Package –
 10 Classes for QR700

For more details:
www.dynamichotyoga-doha.com
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“A
t the very core of DFI’s film funding mandate is to contribute to world cinema and 
ensure that great stories continue to be told. We are committed to celebrating 
high-calibre talents, both emerging and established, to contribute to a growing 
roster of quality world cinema,” said Fatma Al Remaihi, CEO of the Doha 

Film Institute. Six other films supported by the Doha Film Institute Grants programme 
have been officially selected to screen in key sections at the prestigious global film event 
running from May 11 to 22. Among the six DFI grantee films, two have been selected to the 
Un Certain Regard section – Apprentice written and directed by Boo Junfeng; and Dogs 
by Bogdan Florian Mirica. Showcased in the Directors’ Fortnight is Divines, directed by 
Houda Benyamina. The remaining three DFI grantee films will compete for top honours in 
the Critics Week including: Mimosas by Oliver Laxe; Tramontane  by Vatche Boulghourjian; 
and Diamond Island by Davy Chou.

The Salesman, written and 
directed by celebrated filmmaker 
Asghar Farhadi, and co-financed 
by the Doha Film Institute, will 
mark its world premiere in the 
official competition of the 2016 
Cannes Film Festival.

‘THE SALESMAN’ WOWS
CINEMA LOVERS

city life > doha diary

D
arwish Holding was recently 
awarded, on behalf of Fifty One East 
and Yamaha Music School in Qatar, 
with the best “Yamaha Music School 

Award” for its outstanding achievements. 
The school is the first and only school in 
the region that exclusively incorporates 
the authentic Yamaha Education System. 
Commenting on the award, Mr. Bader 
Al Darwish, Chairman and Managing 
Director of Darwish Holding, said: “This is 
the second award that we have won in this 

very much awaited, prestigious and most 
prominent platforms event in the world of 
music. We are committed to providing only 
the best and take pride in our teaching staff 
who have been handpicked from all corners 
of the globe to contribute to Qatar’s success 
in the global arena.”

The institute has come a long way since 
its inception with a total of 250 students 
attending various sessions and a long 
waiting list of applicants awaiting their 
turn to enrol in the school.

MUSIC GOES A LONG WAY!
Yamaha Music School of Qatar Wins Best “Yamaha Music School 
Award” at the International Frankfurt Musikmesse Fair 2016.
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T
he wide variety of objects presented 
in the ‘Marvellous Creatures’ 
exhibition, including manuscripts, 
textiles, ceramics, jewellery, glass, 

and metalwork, demonstrate the enduring 
appeal of these characters and stories 
across diverse cultures and generations. 
The imaginative exhibition, originally 
developed and produced in MIA Qatar, 
focuses on the real and mythical animals 
that appear in the legends, tales and fables 
of the Islamic world.

Commenting on the exhibition launch, 
Shaika Nasser Al Nassr, Head of Exhibitions 

at the Museum of Islamic Art, said: “We 
hope that this exhibition successfully 
introduces these stories to a new audience, 
to create new opportunities for dialogue 
and exchange, to educate visitors on the 
breadth of Islamic art production, and to 
help the world understand the essence of 
Qatar.”

Director and CEO at the Aga Khan 
Museum Henry Kim said: “Whether you’re 
considering Aesop’s Fables or a Persian epic 
like the Shahnameh, marvellous creatures 
of all kinds play a powerful role in our 
collective imaginations.”

The internationally acclaimed 
exhibition ‘Marvellous Creatures: 
Animals in Islamic Art’ from the 
Museum of Islamic Art has been 
launched in Toronto at the Aga 
Khan Museum and will run from 
May 7 till September 11.

MARVELLOUS 
IN TORONTO

THE ANGRY BIRDS 

HAVE LANDED

Doha Festival City, in 
partnership with Talal 
Bin Mohammed Trading 
and ADabisc, hosted 
a grand screening of 
the Angry Birds movie 
ahead of the worldwide 
release on May 12.

Sasol, the Ministry of Education 
and Higher Education and Friends 
of the Environment Centre recently 
celebrated the winners of the Qatar 
e-Nature Schools Contest 2016
Abu Hanifa Model Independent School for Boys won 
the Qatar e-Nature Schools Contest 2016.
Nearly 200 students representing 60 private and 
independent schools from across Qatar participated 
in the third edition of the schools contest. The final 
live round and awards ceremony was held at the
City Centre Rotana Hotel. Fawzia Abdulaziz Al Khater, 
Director of the Education Institute, said, “Promoting 
environmental awareness among Qatari students 
is among the educational goals for the Ministry of 
Education and Higher Education.” This year the 
contest introduced a real-time quiz contest in front 
of a live audience. High-profile guests, students, 
teachers, parents and media were in attendance at 
the event. Launched in December 2013, the Qatar 
e-Nature application and website highlight flora, 
birds, insects, mammals, reptiles, nature reserves 
and, soon, marine life in the country. Sasol created 
the app as part of its corporate social responsibility 
programme in partnership with Friends of the 
Environment Centre. The app aims at supporting the 
objectives of Qatar National Vision 2030 to
promote sustainable development by contributing 
towards an environmentally aware population. 
Within a short time, the Qatar e-Nature app has won 
a number of prestigious accolades in Qatar and 
around the region.

QUIZAPP!
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With a media event at the 
end of April along with 
his debut performance in 
Doha which took place at 
the St Regis Doha in May, 
Juan was busy prepping 
for his first live show, and 
up-coming summer gigs. 
He says that nothing beats 
the feeling of performing in 
front of a crowd, no matter 
how big or small, and 
performing for people that 
are just immersed in his 
music and that moment.

Juan Pestana
Celebrity DJ and Producer

Qatar Today follows the daily 
routines of professionals around the 

country from all walks of life.

A day in the life of...

It’s another typical day for Juan Pestana – spending time 
in the studio producing songs, mixing and following up on 
his debut single, We Are The Light. Juan is also currently 
working on the launch of his follow-up singles including 
These Are The Best Times and The Sun Will Rise, which 
Juan is set to debut over the coming summer months.

Constantly looking for inspiration and 
following quality time in the studio, 
it’s time for Juan to roam around 
the city of Doha and its wondrous 
sites, as he likes to be inspired by 
his surroundings. Juan enjoys being 
connected to the world around him, 
and staying on trend with all types of 
music. His days can often consist of 
a morning of hip hop or rap, and an 
afternoon of Beethoven, as he never 
knows where his inspiration will take 
him!

Juan is signed to Qatar’s first home-grown record 
label, DNA Records, which is led by Dana Alfardan. 
So Juan also dedicates a significant amount of time 

to supporting the record label and to supporting 
the artists that are signed to it. As a producer, Juan 

works alongside Dana composing music, mixing 
music and working through the creation of new 

musical pieces with Dana and other musicians. It 
also involves going to events, attending musical 

showcases and performances, assisting with 
the set-up of events, and supporting his fellow 

musicians. Throughout his career, Juan has always 
emphasized on collaboration and this is something 

that he has worked to apply to all aspects of his 
musical career.

Juan catches up daily with Dana to 
discuss upcoming performances, 
singles updates and his career, with 
Dana playing a pivotal role in this. Juan 
describes his life as a DJ and producer 
as not really being your regular 9-5 desk 
job. Music being his passion, he is so 
grateful to be making a career from this.






